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We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


BEAUMONT, TEXAS 
















A Progressive SURETY and CASUALTY Company 
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BROWN BUILDING 


IN 


OKLAHOMA 
WISCONSIN 
INDIANA 
MICHIGAN 


By the 


Oldest Mutual Association 
of its kind 


Address ERNEST W. BROWN, Secy.-Treas. 


INTERSTATE BUSINESS MEN’S 
ACCIDENT ASSOCIATION 


DES MOINES, IOWA 
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Answer Quick! 
A LIVE, ACTIVE 


DISTRICT MANAGER ana 
SOLICITOR WANTED 


Forty-Eight Years of Service to the Public 


The Metropolitan Casualty 
Insurance Company of New York 
HOME OFFICE, 47 CEDAR STREET 








Financial Statement January Ist, 1922 


ASSETS 
U. S. Government Bonds se sy xs @, orca? al al acacia a tear $275,525.00 
TER We er ES ow ko oi ckvw tn cece cet sabadeenbac 230,000 . 00- 
Stocks and Other Bonds.... Rae as cnvevensiaccces Se 
Cash on Hand and in Bank. Additenb alt araencichnie bade wae 135,034.03 
Premiums in course of Colle NAR on ke eee ene 240,429 .63 
WiGGEOE ROSIE, 5 6 ons oS 3 8 onic Sp a oe awed ca enoencudas 9549. 27 
Total Gross Assets. ... 0 os cc cweces eee 
LIABILITIES 

Reserve for Unearned Premiums... . oo. ccsc ccc twesscescsss $661,624. 5 

Reserve for Unadjusted Los a 'c c dinadukaeseoubereencedon 46/080.70 
Reserve for Federal and State Taxes.................... 102,500.00 
Commissions on Uncollected Premiums................ o% 77,087 .06 
All other Liabilities........ eee Porro eae 1,293.54 
Capital. 2.0.0. ccc cece ccc n eter n cece cere eee etee ee nees 200,000 .00 
NET SURPLUS... Saal SBD dG 6 et aaa aoa Sek Sold Saleem een 233,549 .59 





$1, 322, 135.43 


CASH CAPITAL - - - = $200,000.00 
SURPLUS TO POLICY HOLDERS - - - 433,549.59 





Amount of all Losses Paid to Date - - - $7,698,749.83 





Service of the Highest Degree of Efficiency 





EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice President Albert H. Lahy, Assistant Secretary 
S. Wm. Burton, Secretary 





BROOKLYN BRANCH, 153 MONTAGUE ST. 
PENDLETON & PENDLETON, Western District Managers 
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“The Land of Plenty” 








Pockets 
of Gold 


in Wisconsin, Minnesota, Iowa, Illinois, Kan- 


sas, Missouri, Nebraska and South Dakota. 


States producing one-half of the corn, one-half 
of the wheat, one-third of the hay, two-thirds 
of the oats, two-fifths of the horses, one-third 
of the beef cattle, one-third of the dairy prod- 
ucts, one-half of the hogs, and one-fourth of 
the poultry grown in the United States. 


It is the land of certainty, the land of wealth, 
the land of prosperity, the land of opportunity. 


A life insurance company with many years 
successful experience, now well-established in 
each of the states, has here and there through- 
out this territory rich, undeveloped spots still 
open for general agencies for the right man. 


Applicants must have had: 
1. Successful insurance experience. 
2. Must have earned in the years just pre- 
ceding at least $3,000 per annum. 
3. Must be in good standing in the com- 
munity in which they have lived. 
4. Must be able to give the best of bank 


references. 


To such men we can offer choice territory, un- 
der contract direct with the Home Office, with 
liberal commissions and renewals. 





THE PROSPEROUS 
AGENT 


A New Book by 
WILLIAM ALEXANDER 


Presents Characteristics of the 
Successful Life Insurance 3 
Solicitor - 


Beneficial to Those Contem.! 
plating Entering the ‘Life In.’ 
surance Business, as well as for” 
Those Already In It. : 


PRICES: 


Red Cloth Cardboanil 


Single aony: ree) | $1.00 
25 copies. eer 22.50 
50 eee 42.50 
100 veseeseees 120.00 80,00 
200 ecessse ss 225.00 156,008 
500 06. sive) ave, chelle gy Caen 350.00 





as 
t 


THE ART OF SELLING. 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance anda 
Other Salesmen q 


Warns of Pitfalls; Stimulatesas 
Inspires. 7 


yi 


PRICES, SILK CLOTH BINDING 
Single copy.. sececcccceee SE 
1... CCR 
120.00 
ee 
nt 
It is seldom that life insurance 
men are privileged to secure new,” 
helpful books from two such well} 
qualified authors. One of them, q 
Mr. Alexander, is a company exec: 
utive in charge of the education” 
and instruction of agents, and in” 
close daily touch with agents; he® 
knows their needs and their ex? 
periences. The other, Mr. Tum] 
more, is a great personal producer, } 
as well as a successful director of% 
agents—one who can not only sell. 
insurance himself, but tell others] 
how to do it. 4 


Both of these books are pub-| 
lished by 


THE SPECTATOR COMPANY = 
Curcaco OFFICE: 135 WILLIAM STREET) 
INSURANCE EXCHANGE NEW YORE 





Address “Prosperity,” care of THE SPECTATOR, New York 


THe Spectator is published every Thursday by The Spectator Company. at 185 William Street, New York, N. Y. Entered as second-class matter June 28, is 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tur Specrator, \olume CV ITI, Number IV, January 26, 1922; $4.00 per annum. ; 
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Mr. Untermyer’s Building Plans 
Kansas Rate Developments 
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Drops Accident and Health Line 


Equitable Life Assurance Society to Give Up Business February 28 


—New York Losses Proved Very Heavy 


ON git: withdrawal of the Equitable Life Assur- 
ance Society of the United States from 
the field of health and accident insurance 
created little less than a sensation in the 
insurance world. The company had been 
the chief exponent of the non-cancelable 
form of accident and health policies in the 
East. Until the Equitable entered the field 

early in 1919 there was very little non-cancelable business 
Following the example set by it, several 
The matter 


written in the East. 
large companies began to write this form of cover. 
was taken up by the Bureau of Personal Accident and Health 
Underwriters, and rates were drawn up by a special actuarial 
committee, which also inquired into the question of necessary 
reserves. 

When entering into the field the thought of the Equitable 
was that the business would aid in building up the life insurance 
end, but this was not found to be true. The effect, if any, was 
hot sufficient to cause the company to continue the experiment. 
The attention of the agents was, in a great many cases, diverted 
from the main business of the society, and this was not con- 
sidered a factor for good. 

Agents of the various life insurance companies have been 
for the most part enthusiastic over the possibilities of com- 
bining the life and the accident and health branches of insurance. 
Many life companies have been flooded with requests from their 
agents to enter the accident and health field and have had to 


tefuse such requests. On the other hand, it is said that many 


3 


of the Equitable agents never wrote a single accident and health 
policy. It is therefore evident that the desire for increased 
facilities is not unanimous. 

The experience of the Equitable while writing accident and 
health insurance is interesting. A recent examination of the 
society, December 31, 1920, has been concluded by 
the New York Insurance Department. The report mentions 
the liberal underwriting policy pursued by the society and finds 
the reserves to be adequate. It gives an exhibit comparing the 
experience of 1920 with 1919 on accident and health policies, 
including both cancelable and non-cancelable varieties. The 
following table contains the essentials of that exhibit : 


as of 


UNDERWRITING EXPERIENCE ON ACCIDENT AND 


HEALTH POLICIES 
Per Cent 
Premiums 
1919 Earned 1920 
$164,605.23 : $629,495.13 
47,059.67 8. 75 321,787.30 
259,824.09 156.7 505,136.15 


COMPARISON OF THE 


Per Cent 
Premiums 
Earned 
Net underwriting income. 

Losses incurred 

Total expenses incurred.. 

Total losses and expenses 
incurred 


50.71 
79.61 
186.80 


826,023.45 131.36 


Excess of losses and ex- 
penses over net under- 


$142,878.53 $197,428.32 


writing income 
Inc. in special reserve on 


non-cancelable policies.. 6,061.00 65,677.00 


$263,105.32 


Gross loss $148,039.53 
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Building Construction as Applied to Fire Insurance 


Fireproof or Fire Resistive Construction — 
Their Differences Discussed 
By C. C. Dominge 


(Continued from THE SpEcTAToR of last week) 


IREPROOF construction or, more correctly, 
fire-resistive construction is probably more 
technical than the other phases of building 
construction which we have been studying. 

The building laws of most cities require 
the establishment of fire limits, which, of 
course, include the closely built-up districts. 

Within these districts, frame construction 
is prohibited, but any form of what is classed as non-fireprooi 
construction is generally permitted. ©n account of the high 
value of the ground in these thickly populated business sec- 
tions, a great number of tall buildings of fireproof construc- 
iion can be found. Fireproof construction is required not in 
certain districts, but for certain classes of occupancy, and 
for buildings exceeding the height and area permitted for non- 
fireproof construction. Municipal Building Codes and, ina few 
instances, State Building Laws require buildings of a public 
or semi-public character to be of fireproof construction. Such 
buildings include theatres, assembly halls, schools over two 
stories, hospitals, asylums, and similar buildings of public as- 
sembly. 

In the early days of fireproof construction, buildings had 
the usual brick bearing walls, but the floors, instead of having 
wood floor boards and joists, were constructed of steel beams, 
spanning from wall to wall with brick arches. Sometimes the 
intermediate spans were supported on brick or cast iron columns, 
which introduced into the structure an enormous amount of 
building material and added considerable weight to the building. 
Many brewery buildings built in this heavy manner are still in 
existence. 

To overcome the necessity of using bricks with their added 
weight, hollow terra cotta blocks known as tile were developed 
to take the place of the bricks, as they are much lighter and 
are molded so that a portion of the block extends below the 
lower flange or soffit of the beam and protects it from damage 
by fire. This makes a lightweight floor which is much used 
for first-class fireproof construction. Afterwards reinforced 
concrete came into use for floor arches instead of the hollow 
terra cotta blocks and later reinforced concrete replaced also 
the steel beams and columns and even the walls of the building, 
so that at the present time buildings constructed entirely of 
reinforced concrete, including all walls, columns and floors, are 
common. Such a building is called monolithic construction. 

The materials used in fireproof construction are mainly brick, 
steel, concrete, hollow terra cotta or gypsum plaster blocks. 








Copyright, 1922. by The Spectator Company, New York. The above is one of a 
series of lectures given by Charles C. Dominge before the students of the junior 
course of the Insurance Institute of America at New York. These, with important 
information concerning Inspections of Risks, will shortly be published in book form. 





Bricks are used for walls, shafts and partitions, and to some 
extent for floor arches and for forming a protective covering or 
fireproofing around steel columns or beams. They form the 
lest fireproofing material we have, and if well baked (not pale) 
stand up well under the hottest fire. Structural steel in rolled 
shapes such as [-beams, angles or channels, is employed for 
beams and columns, and steel rods or heavy steel netting are 
used for reinforcing the concrete. Concrete is suitable for any 


(Continued on page 13) 











EFFECT OF FirE AND WATER ON STONE 
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LIFE INSURANCE AND INHERITANCE 
TAXATION 
The Cost of Dying Implies “The High Cost of 
Dying” 

HEN the Federal inheritance and 
W estate taxes were first enacted as 
a part of war revenue legislation, many 
men of wealth sought some kind of pro- 
tection which would conserve their es- 
tates as fully as possible, especially as 
the Federal taxes impose rather heavy 
rates upon estates from $50,000 up, and 
these taxes are in addition to what is 
taken under the transfer, inheritance and 
estate tax laws of many States. Life in- 
surance has completely met this emer- 
gency, and the manner in which it does 
is told concisely and authoritatively in a 
leaflet of 40 pages entitled “The Cost 
of Dying” by William T. Nash, and first 
published by The Spectator Company 
about four years ago. ‘This leaflet has 
been revised and brought down to date so 
that its contents conform to the latest 
amendments to the Federal inheritance 
and estate taxes. It has had a very wide 
circulation, hundreds of thousands of 
copies, and has proved a genuine busi- 
ness producer for agents who have used 
it. Various agents who purchased single 
copies at 20 cents have written to THE 
SPECTATOR that the use of the leaflet se- 
cured the sales of thousands of life in- 
surance and are most enthusiastic in tes- 
tifying to the publication as a wonderful 
business getter. 

Within the past few months a publish- 
ing house which adopted the name and 
style, Prentice-Hall, Inc., has published a 
leaflet bearing on the same subject en- 


titled “The High Cost of Dying.” The 
material contained in this leaflet is not 
unlike that covered by the original, pub- 
lished by The Spectator Company, al- 
though much less comprehensive. It does 
not, for instance, embrace the subject of 
Federal taxes as completely as does the 
original booklet bearing the copyrighted 
title The Cost of Dying, which is pub- 
lished and distributed exclusively by The 
Spectator Company, publishers and own- 
ers of the copyright. Companies, man- 
agers and agents not yet supplied and de- 
siring to secure copies of The Cost of 
Dying should not be misled by the sim- 
ilarity of the title of the later work, and 
their orders should be addressed to The 
Spectator Company. It is at least unfor- 
tunate that the publishers of this later 
work imitating The Spectator Company’s 
title should not have shown more orig- 
inality in producing a leaflet covering the 
same general subject matter. 

It is indeed regrettable that the property 
rights of publishers are so lightly re- 
garded in dealing with copyrighted mat- 
ter. The instance referred to herein is 
palpably to the point, and is glaringly 
unfair, inasmuch as the titles of the two 
leaflets are so much alike as to result 
in possible deception of the purchaser, 
as both are devoted to the same subjects, 
life insurance and inheritance taxes. 


THE TWISTER IS STILL TWISTING 


HE altruistic twister of life insurance 

is still abroad in the land. He has 

not yet ceased to be willing to demon- 

strate, for the benefit of a policyholder, 

how two and two can be made to yield 

five, and his persuasiveness is such that 

he can almost prove that black is white 
and white is black. 

It hardly seems possible that a man 
who will endeavor to displace a legal re- 
serve life insurance policy, which has 
reached the point of having an ap- 
preciable surrender value, can, with sin- 
cerity, advise its surrender and the taking 
of some other form of insurance. It can 
only be assumed that the self-appointed 
adviser or ‘‘abstracter” is guided more by 
his desire to secure a fee for making an 
“abstract or audit” than by a wish to bene- 
fit the policyholder. In most cases, even 
though the policy he suggests is good in 
itself and the company solvent, it is dis- 
tinctly to the disadvantage of the insured, 
in one way or another, to abandon his old 
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legal reserve policy and take a new one. 

When approached by a member of the 
twisting fraternity the first thing a policy- 
holder should do is to write or call upon 
the company in which he is insured, or 
its agent, and get its or his opinion upon 
the proposal submitted by the twister. It 
is altogether likely that he will be shown 
to his satisfaction that the twister’s 
proposition is fallacious and sophistical, 
and it will be strange indeed if he is not 
convinced that his best course is to re- 
tain the old line insurance which he is 
carrying. 

It is a favorite trick of the twister to 
compare unlike things, and so confuse 
the policyholder that, in his befogged con- 
dition of mind, he will consent to the 
dropping or changing of his old insurance. 

A former Superintendent of Insurance 
of New York, William H. Hotchkiss, has 
said, in connection with raids upon poli- 
cies already in force and the loss which in- 
evitably follows the lapsation of insurance 
in any reputable company, that “the only 
one who really gains by the process of 
shifting insurance of some years’ stand- 
ing from one such company to another is 
the agent who is making his commission 
in the transaction. It is confusing and 
difficult enough for the ordinary layman 
to come to a conclusion regarding his in- 
surance amid the persistent and confus- 
ing advice to which he is subjected by 
resourceful and eloquent agents as soon 
as he shows the first symptoms of becom- 
ing a willing and select risk. But when 
he has solved the problem once to his sat- 
isfaction, and has deliberately chosen his 
company and become insured therein. 
the least that can be asked is that he be 
left to pay his premium and enjoy his 
insurance in peace.” 

Of course, the “twister” does not give 
himself this titlh—he assumes some such 
dignified and imposing designation as 
“abstracter,” “expert” or “adjuster” ; but 
policyholders will do well, in their own 
interest and in the interest of their bene- 
ficiaries, to exercise the greatest care and 
consideration when urged by a so-called 
“abstracter,” under that or any other 
name, to drop or change their insurance. 





HERE has been some recurrence of 
influenza in and about New York 

of late, although it cannot be said to have 
become epidemic. There are many cases, 
also, of grippe, pneumonia and similar 


diseases. Word comes from abroad that 
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N Blackstock, Pres. Emil Johnson, Secty. G D : 
North American National Insurance Company : 
= COMPLETE COVERAGE Des Moines, Iowa - 
; ti 
Lines Written: * 
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Insurance Fire, Tornado, Hail r 
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QUALITY INSURANCE For Preferred Risks eepee United States Fidelity & : 
Our new accident policy—the ~ BE Guaranty Company ye 
3 5 t h A N N I V E R S A R Y Calvert, Redwood, Grant and Mercer Streets, wri 
gives all the usual coverage demanded by live salesmen (and buyers) and, BALTIMORE, MD. In 1 
in addition. has a new liberal and strong selling inducement in its provision of JOHN R. BLAND, President met 
DOUBLE DEATH BENEFPIT for accidents occurring while riding in September 80, 1920. dep 
PRIVATE or PUBLIC AUTOMOBILES CAPITAL eee ale oS ree $4,500,000.00 Int 
20 per cent. of all accidents reported are Auto Accidents SURPLUS. - -$4,332,069.78 pro] 
and no class of risk is more exposed to this hazard, through constant use, RESERVES. . sees 21, 795, 056.69 26,037,126.47 ang 
than the Preferred risk. They will want this policy. give 
THE PREFERRED ACCIDENT INSURANCE CO. TOTAL CAPITAL, SURPLUS AND RESERVE...... $30,537, 126.47 hav 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York new 
7 —_— the 
a Stol 
National Hiherty The Masonic Mutual ane 
a Life Association 2 
x ° e dy 
FJusurance Company of America Of the District of Columbia a 
Chartered by Special Act of Congress 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 March 3, 1869 deal 
Cate, Jan evidh 1, 1921. Guaranteed Security—Low Net Cost ures 
Cash Capital... ........ $1,000,000 .00 MASONIC SERVICE reco 
ee: including Capital. ere eseei ere ciate ete = Insurance in Force over $90,000,000.00 mod 
Net Surplus. . ie . Hoss : 1212 81505;957.42 Assets over $3,500,000.00 T 
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London and Paris are suffering exten- 
sively from influenza so that it behooves 
Americans to take extraordinary precau- 
tions, at this time, if they are threatened 
with any of this class of diseases. It will 
not pay to take chances with an ordinary 
cold, which might easily develop, under 
present conditions, into something more 


serious. 





NEW YORK SURVEYS 
The Lectures This Week.—Carroll L. De 


Witt gave his third and last lecture on the policy 
of fire insurance. The second lecture on fire 
protection was given by A. C. Hutson, assistant 
engineer of the National Board of Fire Under- 
writers, the subject being ‘“l‘ire Departments.” 
In the senior course the first talk on loss settle- 
ments was given by J. I. Dargan, Jr., of the loss 
department of the Ilome Insurance Company. 
In the casualty course the first of two talks on 
property damage and collision insurance was 
given by Edmund ly. Two new vice-presidents 
have been elected to fill vacancies; one of the 
new elections is Lyman Candee, vice-president of 
the Globe and Rutgers, and the other is I, C. 
Stokes, manager of the Royal Exchange Assur- 
ance Company. 

Sprinkler Bulletins.—The builetins issued 
by the sprinkler department of the New York 
Fire Insurance Exchange, Nos. 1735-36-37, all 
deal with reports on fires. The total number of 
fires listed is thirty-two, with the following 
record: one, no loss; twelve, slight; nine, 
moderate ; ten, considerable. 

The Corporation and Moral Hazard.—In 
the discussion of moral hazard one point has 
been lately stressed, and that is that the growth 
of the corporate form of business enterprise 
may have something to do with the matter. 
Most businesses now are being put into a cor- 
poration form, and whatever the reason is there 
probably is not as acute a sense of ethical values 
in such cases as where the individual alone is 
concerned. No nation, for instance, has a moral 
standard as high as its best individuals, nor, by 
the same token, is it as low as the lowest stand- 
ard of some of its individuals, but it is a safe 
rule that the farther we get from direct re- 
sponsibility, the less rigid is the ethical standard. 
This may have, and probable does have, some- 
thing to do with the moral hazard at the present 
time, 








The Abuse.—No doubt the rule which per- 
mits the cancellation at pro rata of the rates 
where the policy is rewritten was a rule adopted 
to meet cases where a distinct hardship would 
be worked if it were not done. Like all good 
things, however, the rule contains within itself 
such possibilities to offense that it is a question 
whether the time has not come to abrogate it. 
It is used now so extensively to forfend a 
proper increase in rate at the renewal of a 
policy that serious criticism has arisen in regard 
to the rule. 

The Arbitration Committee—On circular 
No, 2258, covering nine meetings, the arbitration 
committee reports: Seventeen offices in viola- 
tion of the premium certificate rule; two cases 
on account of death request extension of time 
for payment of premium; three cases of policies 
issued at a minimum rate where specific rate 
was in force; one case where a policy was issued 
at a minimum when a specific rate should have 
been applied for; five cases of policies written 
at incorrect rates; one case policy issued to a 
tenant at the proper rate, but his name did not 
appear on the card; one case of an incorrect 
form covering property in fireproof safes; one 
case of a form incorrect in many particulars 
and at an incorrect rate; finally, the report of 
the auditor was considered, and in some cases it 
became necessary to impose fines. 


CHICAGO AND THE WEST 
Examiners Hold Meeting.—The January 
meeting of the Fire Insurance -xaminers Asso- 
ciation of Chicago was held last week at the 
ort Dearborn hotel, fourteen new members 
being elected. This brings the total member- 
ship up to about 200. Clarence Goldsmith, as- 
sistant chief engineer of the National Board of 
lire Underwriters, discussed the work of the 
committee on fire prevention and engineering 
standards. 

H. T. Cartlidge Resigns.—H. T. Cartlidge, 
assistant manager of the Western department of 
the National Fire of Hartford, has resigned to 
become associated with W. P. Robertson in the 
management of the Western department of the 
Liverpool and London and Globe Insurance 
Company. Mr. Cartlidge is recognized as one 
of the rising young men in Western fire insur- 
ance circles. 

Membership of Chicago Board.—Seventeen 
persons were admitted in Class 1 of the Chicago 
Board of Underwriters during 1921. Three 
members were elected to honorary membership. 
Fight members resigned and three memberships 
& 


KEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


were dissolved during the year, making the 
present membership 150. The books of the 
board show the following figures: 3049 members 
in Class 2, being an increase of 469 over the 
year before; 1529 members in Class 3, being an 
increase of ninety-nine over 1920; 432 in Class 4, 
being an increase of eight over the previous 
year; 161 in Class 5, being a decrease of seven- 
teen as compared with the corresponding twelve 
months. 

Field Club and State Board Meet.—The 
semi-annual meetings of the Illinois State Board 
and the Illinois Field Club were held in Quincy 
last week, the most important matter coming be- 
fore the meeting being the organization of a 
local board in Quincy, 


PACIFIC COAST 

London Assurance Specials Meet.—Pacific 
coast “specials” of the London Assurance Cor- 
poration held their annual conference in San 
I‘rancisco Monday and Tuesday this month. On 
Wednesday they motored to Del Monte for the 
week-end and to enjoy the golf links, for which 
that resort is famous, Among those attending 
the conference, in addition to the San Francisco 
department heads, were: Pacific Coast Man- 
ager A. W. Thornton, Assistant Manager J. M. 
Mendell, Thomas Heath of Denver, E. E. John- 
son of Spokane, Gus J. Roth of Portland, P. J. 
Perry of Seattle, Robert Campbell of Los 
Angeles, and Philip Weinmann and B. L. Pen- 
field of San Francisco, 

Fire Underwriters’ Meeting.—Fire insur- 
surance men of the coast are looking forward 
to the annual meeting of the Fire Underwriters 
Association of the Pacific, which will be held 
in San Francisco February 7 and 8. The pro- 
gram, as outlined by President Deans, promises 
to be one of the most interesting that the asso- 
ciation has ever had. Among the speakers will 
be: E. G. Potter of E. E. Potter & Sons of 
San Francisco, who will address the assemblage 
on “Profit Insurance”; L. S. Day of San Fran- 
cisco, manager of the Pacific Coast Automobile 
Underwriters Conference, who will speak on 
“The Adjustment of Losses Under Pacific and 
Atlantic Coast Conditions”; W. M. Patterson of 
Portland, manager of the Pacific Coast Adjust- 
ment Bureau at that point, who will take as his 
subject “Adjusting Automobile Claims,” and 
Ie. J. Young of Seattle, who will discuss “The 
Qualifications of a Modern Special Agent.” 





The General Casualty and Surety Reinsur- 
ance Corporation, New York, N. Y., has been 
licensed in Ohio. 
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Even the 
Office Boy 


Maryland Casualty 


Company 
HOME OFFICE ate BALTIMORE 


Casualty Insurance Surety Bonds 





It has been said that “Corporations have no 


Souls.” 


This may once have been true, yet the 


human equation cannot today be ignored. 


The Maryland Casualty Company believes 


that a Real Service to its policyholders must be 
built upon a solid foundation of Service and a 
Personal Interest that extends from the President’s 
Office straight down the line. 


Even the Office Boy can be trained to be an 


important factor in helping to build a_ business 
reputation. 


For the Office Boy will some day be an 


Office Man. 


A Nationally Known Organization. 











































UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-20 : $8,035,746.57 


ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


SURPLUS at 12-31-20 : $1,239,032.91 


EASTERN DEPARTMENT: 
55 John Street, New York City 











Spoiled and “Not Taken Policies= 


an agency waste 


OU know that “spoiled” and ‘not taken’’ policies involve 
an utter waste of time, energy and money to your agency 
and to the companies you represent. Every such policy means 
work done absolutely for nothing. Here are three suggestions 
on agency underwriting which will do much toward eliminating 
this evil and substantially reduce the overhead of your office: 


1. Give your clients the exact amounts and 
kinds of coverage they need. 


2. Solicit your renewals with a view to “‘seeing 


how the land lies.’’ 


3. Place your business only in such companies 
as the Fidelity-Phenix where financial strength 
and standing are guaranteed. 


BSERVE these suggestions and you will have little need for 
worry over “‘not wanted”’ policies. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Cash Capital, 
$2,500,000.00 
Managing Branch Offices 


Chicago Montreal 
San Francisco 


Henry Evans, Chairman 
of the Board 


C. R. Street, President 


Home Office: 80 Maiden 
Lane, New York 
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H. T. CARTLIDGE ADVANCED 
med Associate Manager of En &E..& 
Western Department 

The appointment of H. T. Cartlidge as asso- 
ciate manager of the Western department of 
the Liverpool and London and Globe at Chicago 
was announced last week by General Manager 
Hugh Lewis. For the past two years Mr. Cart- 
lidge has been assistant manager of the Western 
J nt of the National of Hartford. 


Is Na 


departme 


Co-operative Fire to Write Special Risks 

in Arkansas 

FayETTEVILLE, ARK., Jan. 20,—Announcement 
of the organization of the Co-operative Fire 
Association, with headquarters here and the 
same officers as the Farmers Mutual Fire Asso- 
ciation, is made by Bert Watson, secretary. 
The association will insure only dwelling 
houses and their contents and outbuildings in 
cities, towns and villages in northwest Arkansas. 
\ permit has been secured from the State Insur- 
ance Department. 

“We limit the amount written in any con- 
eested district,” said Mr. Watson, in speaking 
of the new association to-day. “We hope to be 
able to save the members of this association 
50 per cent on their insurance.” 

Ohio Farmers Leaves Western Insurance 

Bureau 

The Ohio Farmers of Le Roy, Ohio, at its 
annual meeting last week announced its with- 
drawal from the Western Insurance Bureau. 
This means no change in policy, it is said, and 
the company will continue to co-operate with 
other companies, 

F. L. Hawley, J. W. Crooks and E. A. Bow- 
man were elected directors for a term of three 
years. The Hon. A. I. Vorhys, ten years In- 
surance Commissioner of Ohio, was re-elected 
a director for a period of two years to fill the 
vacancy caused by the death of George R. Mc- 
Connell. 

Tennessee Wars on Arson 

NASHVILLE, TENN., Jan. 23.—The department 
of fire prevention of the State of Tennessee, un- 
der the direction of Arthur Rogers, Commis- 
sioner, investigated over 300 fires in the State 
last year which were suspected of having an 
incendiary origin. The department secured the 
conviction of seventeen persons charged with 
arson and nine were acquitted. The arson de- 
partment made a total of twenty-one arrests. 
However, several of those arrested had to be 
released, as there was not sufficient evidence to 
sustain an indictment. These cases were not 
recorded, as the investigations were dropped. 
The department now has several cases pending 
in various courts, four or five of which will 
result in convictions. 

The sentences ran all the way from eleven 
months and twenty-nine days in the county 
work-house to twenty-one years in the State 
penitentiary. A woman was convicted of arson 
in Nashville and given one of the short sen- 
tences. One man was sent to the insane asylum, 
one boy to the reform school, while two other 
youths were bound out by the juvenile court 
during their good behavior. 


KANSAS SITUATION 


Rate Decrease Amounts to $2,000,000 


a) 


MUST BE ADOPTED IN OTHER STATES 


New Rates to Be Put Into Effect March 1 

Frank L. Travis, Kansas Superintendent of 
Insurance, has “bit off” quite a chunk in his 
lire insurance rate revision, announced Friday. 
Ile has made some exceptionally large increases 
in rates and some decreases in other rates, AlI- 
together it is estimated that there will be an 
aggregate decrease of two million dollars in 
the premium income of the companies, or ap~ 
proximately five per cent. 

But there is a string tied to all the rates in 
the new schedule. It is that the companies must 
put the same level of rates into effect in other 
states or the new Kansas rates are subject to 
modification. In other words there is some 
“trading stock” in the new Kansas _ schedule. 
The new rates are not to be effective until 
March 1 and there will be ample time for con- 
ferences and further adjustments of the new 
schedules. 

The following shows the exact changes or- 
dered into effect in Kansas by the Insurance 
Superintendent : 

Increases: 

All steam railroad properties increased forty per 
cent. 

All street railway properties 

Automobile fire rates fifty per cent. 

Automobile theft rates 75 per cent. 


25 per cent. 


Automobile property damage 50 per cent. 

Automobile collision 50 per cent. 

Sprinklered risks 20 per cent. 

Sprinkler leakage 16 per cent. 

Public buildings, churches, 15 per cent. 

Mining properties 15 per cent. 

Oil properties 15 per cent. 

Crop insurance 20 per cent. 

Reductions authorized: 

Mercantile buildings and contents, frame, stone and 
fireproof 20 per cent. 

Manufacturing and miscellaneous risks 15 per cent. 

Tornado lines 10 per cent. 

Use and occupancy 10 per cent. 

Rentals, leaseholds and similar lines 10 per cent. 

Farm lines, including live stock 10 per cent and 
the tenant occupancy clause eliminated. 

No changes of rates were authorized for 
dwellings or private buildings, including apart- 
ment houses, garages and barns. 

The inventory and appraisal clause waiver 
has been changed from two to five per cent. 

If riders of any nature are attached after 
policies are issued a fee of 25 cents for each 
waiver or rider or other clause attached will be 
charged by the company. 

The increases in rates were ordered because 
the companies, in their reports to the depart- 
ment, showed a loss ratio in every instance ex- 
ceeding in the aggregate the total premium in- 
come of the companies. In some lines the loss 
ratio for some companies was as high as 1709 
per cent on automobile theft insurance. 


Shoe Factory Hazards 
The recent burning of a shoe factory in 
Brooklyn gives special interest to the subject 
of shoe factories as fire hazards. Concerning 
this matter, Fire Insurance Inspection and Un- 
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derwriting, by C. C. Dominge and W. O, Lin- 
coln, published by The Spectator Company, 
speaks as follows: 


Shoe Factories—The upper leathers and lin- 
ings are cut either by hand or power die-presses. 
These are stitched or cemented together and 
attached to the inner sole. The center of the 
sole is “filled” or waterproofed, and the outer 
sole put on and trimmed smoothly. In the fin- 
ishing department, the sole and heel are sand- 
papered, stained, waxed and polished and the 
uppers cleaned and polished. Considerable rub- 
ber cement is used. Safety pots only should be 
used for rubber cement and the supply of cement 
and naphtha kept outside of main buildings. 
Cement with a binder of ground cork is usually 
used for a filler for soles (between the inner 
and middle sole). Edge-setter machines, which 
sew the soles with waxed threads, have a pot 
of wax through which the thread runs. The 
pot is usually heated by steam or gas, steam 
preferred, Buff wheels for polishing, sand- 
papering machines, and heel-trimmers should 
have blowers. In the lasting department, where 
the workers hand-sew the uppers to the soles 
of turn-shoes, gas cr electric stoves are used 
for heating the hand-tools. In the finishing de- 
partment, benzine may be used for removing 
spots. A very important hazard is the cutting- 
hoard scrapings. The cutting boards, where 
leather is cut either by hand or power, are 
dressed with a dressing composed mainly of 
glycerine, linseed oil and carbolic acid. They 
are dressed (scraped to remove ridges) by hand. 
The boards are of hardwood, the scrapings are 
in a finely divided state, and when mixed with 
the dressing are peculiarly subject to spon- 
taneous combustion. These scrapings will ignite 
in a few hours and are considered by some 
manufacturers to be more hazardous than the 
use of rubber cement and benzine. Fair insur- 
ance risks, if hazards well safeguarded. 

Box toes are stiffened with dextrine and glue. 
Celluloid is also used for box toes, heel cover- 
ings and counters. The celluloid is usually 
found in the “lasting” department. Alcohol and 
acetone are used to soften the celluloid. Heels 
are often covered with celluloid, for ladies’ 
shoes, the celluloid being softened and applied 
by presses, trimmed, cemented and buffed. 

Shoe tips, after being perforated, are singed 
over a gas flame to give the leather a clean 
edge, after which they are dipped in dye (some- 
times naphtha dye) for the desired color. 

Waterproof Compounds for Shoes—Trade 
names are Viscol, Resisto, Repello, Anti-hude, 
Soleoil, Relyt and others. They are oil sub- 
stances and some are thinned with naphtha. 

Dip Black is made of lamp-black and naphtha. 





Reinsurance Facilities 
For Excess Lines In 
South Carolina 


A representative of 
prominent fire insurance 
companies in South Caro= 
lina desires to arrange with 
some Eastern Company, in 
order to make satisfactory 
reinsurance contract. 


Is now in New York City 
and can be reached care 
of THE SPECTATOR. 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 
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MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansag City 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. ‘The best territory 


in the country to-day. 


DANIEL BOONE; "resident DANIEL BOONE, Jr.; Secretary 
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GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Swo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of Tue SPEgCTATOR, 
P. O. Box 1117, New York City, N. Y. 

















| THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Age 35 $31.0 per $1,000.00 


Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION _ Des Moines, lowa 


Specimen rate: 

















OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the Great- 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 


to greater efforts. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President 


DENVER, COLORADO 





WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ter. 
ritory in IOWA and SOUTH DAKOTA open for Agents. 


‘THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


Every life insurance company and generalagency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 


Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 
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Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 





Attention, Insurance Men! 





A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio. 
Indiana and Illinois, 


An attractive contract will be given the right man. 
Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 


City Hall Station, New York 








GEORGE WASHINGTON LIFE INSURANCE C0. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 
ERNEST C. MILAIR, 


Vice-President and Secretary 
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L. & L. & G. PROMOTIONS 


t H. Williams and C. L. Purdin 
Moved Up 

Robert H. Williams, assistant deputy manager 
of the Liverpool and London and Globe Insur- 
ance Company, has been appointed assistant 
manager of the eastern department and Charles 
L, Purdin assistant manager of the same depart- 
The appointments become effective 


Rober 


ment. 
February I. 

|. B. Kremer, deputy manager of the Liver- 
pool and London and Globe Insurance Company 
and vice-president of the Star Insurance Com; 
pany of America, resigned last week. 

Manager Hugh Lewis, speaking of the resig- 
nation, expressed the highest personal regard 
jor Mr. Kremer and regret at the severance of 
a connection of such long standing, which feel- 
ing is concurred in by Mr. Kremer. 


Mr, Williams’ advancement with the Liverpool and 
London and Globe has been rapid and most pleasing 
to his many friends in the South, the West and the 
Fast, where he has represented the company in various 
capacities. His experience in the insurance business 
began at Nashville, Tenn., and for many years he was 
manager of the large local agency of Gale & Frizzell, 
Nashville representatives of the Liverpool and London 
and Globe. In 1912 Mr. Williams became State agent 
for Tennessee, which position he held until transferred 
to the western New York field in April, 1917. In 
july, 1919, he was called to the New York office to 
assist in the executive department, and on January 1, 
1920, was appointed assistant deputy manager of the 
Liverpool and London and Globe and secretary of the 
Star Insurance Company, which latter office he will 
till retain in connection with his new duties. 

Mr. Purdin commenced his insurance career in 1889 
with the Commercial Union, in which company he had 
good general training, and rose to the position of 
senior underwriter. In January, 1913, he was ap- 
pointed agency superintendent of the Nord Deutsche, 
having general charge of the United States head office 
in New York as assistant to the manager. When the 
company ceased operations, owing to the great 
wat, in 1918, Mr. Purdin joined the staff of the 
Liverpool and London and Globe as underwriter of 
the New England States. 
tion, and in January, 1921, when the Newark office 
was opened, he was made metropolitan manager, having 
charge of New York city and the territory of the 


He quickly earned recogni- 


Suburban Fire Insurance Exchange. In this capacity 
his ability and experience have had good play, and his 
friends will wish him every success in his further 
advancement. 


Mount Vernon Fire Organization Pro- 
gressing 

The Mount Vernon Fire Insurance Company 
of Mount Vernon, N. Y., is in process of or- 
ganization and will start business when condi- 
tions reach a stage of greater normalcy, accord- 
ing to an announcement by Stanley B. Kirk, 
secretary of the organization committee, who 
states that the company will be capitalized at 
$500,000 instead of $250,000 and $300,000 sur- 
plus, as first planned. 


New Jersey Manufacturers Association 
Fire Has Started 

The New Jersey Manufacturers Association 
Fire Insurance Company of Trenton started 
business January 1, 1922, with $200,000 capital 
and $100,000 surplus. J. Philip Bird is presi- 
dent and W. C. Billman is secretary of the 
company. 


SHORTAGE IS CHARGED 


Mississippi Revenue Agent Attacks 
Insurance Department 


SAYS TAXES WERE WITHHELD 


Commissioner T. M. Henry Given Thirty 
Days to Answer 

The latest attack of Mississippi's active 
revenue agent, Stokes V. Robertson, has been 
aimed at Hon. T. M. Henry, Insurance Com- 
missioner of the State for the last fourteen 
years, 

The city of Jackson was startled last Wednes- 
day afternoon when it became known that Mr. 
Robertson had charged the Insurance Depart- 
ment with a shortage reaching nearly forty thou- 
sand dollars, alleged to have been collected for 
premium taxes during 1919 and 1920, and not 
reported to the State treasurer. 

‘or some weeks J. L. Davis and C. D. Ross, 
deputies from Mr. Robertson’s office, have been 
present in the Insurance Department, conducting 
an audit, similar to other research work done by 
them in behalf of their chief, in connection with 
his many suits. When the audit was completed 
it showed a tabulation of premium taxes alleged 
to have been collected from March 1, 1919, to 
September 5, 1920, amounting to $24,635.72, and 
since March 5, 1920, $15,208. 

Attached to the tabulation was the following 
communication, addressed to Mr. Henry and 
signed by Mr. Robertson: 

“Under authority conferred upon me by law, 
I have investigated the books, accounts, vouch- 
ers and other records of your office, and as a 
result thereof I find that you are indebted to the 
State of Mississippi on accounts of revenue im- 
properly withheld in the sums and accounts set 
forth on the attached statement, and under au- 
thority conferred upon me by law I hereby de- 
mand payment of the sums unto me as State 
revenue agent, for the use and benefit of the 
State of Mississippi.” 

The law grants thirty days for Mr. Henry to 
make a reply and to turn over to the State 
treasurer any delinquent tax collections which 
may not have reached the treasury. In speaking 
of the action of the revenue officer, Mr. Henry 
did not appear to be the least disturbed, though, 
of course, he did not hesitate to conceal his sur- 
prise at the claims of Mr. Robertson. Both Mr. 
Henry and his friends feel that Mr. Robertson’s 
aim was largely to foster sentiment in the State 
Legislature in behalf of the suits against the fire 
insurance companies. 

It is a well-known fact that representatives 
of Mr, Robertson’s office have spent a con- 
siderable amount of time in the Insurance De- 
partment during the past twelve months, and 
those familiar with this fact do not understand 
why they have been so long in discovering such 
a large difference. 

In speaking of the incident, Mr, Henry said 
that he felt that it would have been fairer to 
him to have made the demand without any pub- 
licity, inasmuch as he is allowed thirty days in 
which to answer the charges. He expects to 
have a firm of certified public accountants make 
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J. E. LOPEZ REJOINS HENRY EVANS 


Has Been Made Manager of Pacific Coast 
Department 

J. E. Lopez, former president of the Continental 
Insurance Company of the Henry Evans group, 
will assume charge as manager of the Pacific 
coast department of the Continental, Fidelity- 
Phenix and American Eagle, succeeding C. E. 
Allen, who recently joined the Liverpool and 
London and Globe. 

Agricultural Appoints New York Bindinz 

Office 

The New York Binding office, of which B. C. 
Scudder is manager, is now authorized to accept 
business throughout the United States for the 
Agriculturai Insurance Company of Watertown, 
Nz ¥: 

In addition to the Agricultural, this office 
represents the Concordia Fire Association, Fire- 
mens, the Hanover and the Milwaukee 
Mechanics. 

Mr. Scudder, the manager, is an underwriter 
with special agency experience, having traveled 
Ikastern and Middle Department territory for 
several years. He has been in the underwriting 
end of the business for nearly twenty-five years, 
and a great part of his time has been spent de- 
veloping New York brokerage business. He is 
popular and has a wide acquaintance among the 
brokers and placers. Mr. Scudder was asso- 
ciated with Messrs. Crum & Forster for eighteen 
years and was assistant secretary of the United 
States Insurance Company, 

$100,000 Arson Fund 

The New York Board of Fire Underwriters 
is considering setting aside a fund of $100,000 
with which to combat arson. 








a thorough audit of the department, and their 
findings will be made public as soon as the ex- 
amination is completed. 

Mr. Henry was elected to the place he holds 
by a large majority, and for many years has 
enjoyed not only the confidence of his constitu- 
ents in Mississippi, but of hundreds of insur- 
ance companies with whom his department has 
had dealings. 

Mr. Henry has notified his bonding company 
of the alleged shortage in his office and has 
asked them that they immediately have an audit 
made. 

Meantime, the clerical force of the office has 
set about to put the office in good shape and to 
do some checking on their own account. This 
revealed the fact that one single item of $4,7 
included in Mr. Robertson’s report had been paid 
over to the State treasurer, for which the In- 
surance Department had received a clear re- 
ceipt. Friends of Mr. Henry’s are wondering 
whether a complete audit will not show other 
inaccuracies in the audit conducted by the 
revenue collector. 

Supporters and friends of Mr. Henry’s have 
been most loyal to him, and from all parts of 
the State come expressions of confidence. A 
few have stated that it is their belief that if 
anything is irregular, it was in the conduct of 
the office routine, rather than any matter over 
which Mr, Henry had personal supervision. 
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W. E. SMALL, President 





When Insured in Georgia Casualty Company 


You Are _— O, _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 











State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


INCORPORATED 1844 





Has shown steady and consistent growth. 


Is progressive in every detail which is for the benefit of its policyholders and their bene- 
ficiaries. 

A Home Office organization trained to render efficient service to policyholders and field 
force. 

An agency organization that is capable, and loyal, happy in the knowledge that the 
protection and service furnished by its activities are unexcelled. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 


L.A. CUKaiu, Ficoucie 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins, Co, 


OF NASHVILLE, TENN. 


N. H. WHICH, rd Vice-Pregiden! 
E. B. CRAIG, 4th Vice-Presiden, 
C. R. CLEMENTS Secretary and Treagury 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee 











MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 


Paid-up Capital $100,000.00 
Admitted Assets Dec. 31, 1920, $307,412.00 


Policies Issued on the Weekly Pian Only 
W. A. JOHNSON, Pres. J. A. WALKER, Secy. 





THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 













New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 











The Home Life Insurance Company of America 
Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issués all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 





date of issue and are up-to-date in every respect. 

ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 


A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P, J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
bec: hor Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 


Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 




















A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 

















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
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Building Construction 

(Continued from page 4) 
and all parts of the structure for foundations, walls, columns, 
peas, floor arches, and for fireproofing structural steel. Hol- 
low terra cotta blocks, known also as tile, are used for floor 
arches, and both tile and gypsum plaster blocks are employed 
jor fireproofing structural steel beams and columns and for 
‘nterior walls and partitions. The outer walls, usually of stone, 
merely form the finish, because in the steel frame structures the 
sone used is thin and does not carry any particular load, but 
is itself carried by the framework of the building. 

At this time it is well to spend a few minutes on the effect 
of fire and water on stone-work, etc. Some stones or granites 
act badly on first cooling, yet under the combined action of fire 

Sudden cooling con- 
kinds of 





and water have suffered little damage. 
duces to the disintegration of most 
The more compact and hard the stone, the better it will resist 
extreme heat; the greater the absorption, the greater will be 
the effect of heat. Sandstone, especially of a porous nature, 
at high temperatures will be reduced almost to sand. Anyone 
who has ever witnessed the aftermath of a conflagration, such 
as took place in San Francisco and Baltimore, can vouch for 
the statement, that the outside stone-work of the fireproof 
buildings was hard hit, some the standstones being damaged 
so badly that the entire stone facing had to be removed. Lime- 
stone up to about 600 degrees will be little injured, but above 


stone-work. 


that temperature will start to crumble, caused by flaking of 
the quicklime. Marble will crack under a moderate heat. 
Granite cracks, crumbles and disintegrates rapidly under normal 
degrees of heat. The fire-resistive qualities of terra cotta or 
tile are governed by the nature of the clays entering into its 
composition, the method of burning, arrangement and thickness 
of the webs, etc., and, if properly manufactured, is a good build- 
ing material from a fire protection standpoint. The highly 
ornamental terra cotta fronts of buildings are easily damaged 
by fre. Dense or hard tile is stronger but more brittle than 
porous tile, and when suddenly cooled after being subject to 
intense heat is liable to crack, and even the lower webs fail 
because of uneven expansion or contraction. Porous tile is 
superior to the dense or hard tile in this respect, as it will endure 
unequal heat and sudden cooling with less cracking. Being 
lighter in density, it is given heavier webs and more bulk, and 
isto be preferred where heat absorption is concerned. 


CONCRETE AS FIREPROOF MATERIAL 

One of the most important materials used in fireproofing 
work is concrete. This is composed of cement, sand and broken 
‘tone (or cinders), mixed in proportions which vary from 
one part of cement by volume to two of sand and four of stone, 
to the other extreme of 1, 3 and 6 respectively. The former 
has the most cement and is, therefore, the more expensive as 
well as the strongest. The proportions used depend on the 
‘trength needed for the part of the structure where it is to be 
wed. Strictly speaking, a perfect concrete should have no 
voids or open spaces in it. The sand should fill all the spaces 
hetween the stones, and the cement all the spaces between the 
grains of sand. In important work, the proportions are varied 
until the one is found which by test proves to be the strongest. 
It is very necessary that the component parts of the concrete 
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be thoroughly mixed together and allowed a sufficient time to 
set before the forms are removed. 

The forms are the wooden box-like supports into which the 
wet concrete is poured and should not be removed until the 
concrete has thoroughly set, i. e., hardened. 

Fireproof buildings are in general either of steel frame or 
reinforced concrete construction. 

The steel frame is the method commonly used, and may be 
constructed in two different ways, i. e., Cage or Skeleton type. 
The Cage Type is really an advanced method, seldom used, of 
constructing a framework of columns, girders and beams, 
joined together, riveted at the connections, stiffened by an 
efficient bracing of rods, portals or gussets that make it in- 
dependently safe against any external force, leaving the thin 
and light exterior walls with no duty to perform except that 
of providing protection from the weather and ornamentation 
to the buildnig. 

The Skeleton Type is a steel framework of columns, girders 
and beams, whose efficiency is dependent largely upon the exist- 
ence of exterior walls and partitions which brace the building 
and hold the framework in position. This construction briefly 
is as follows: 

The foundation walls and piers having been carefully con- 
creted in place, the steel columns are placed on them, bolted 
down and the steel beams, girders and columns are erected in 
position, first bolted and afterwards riveted in place. The 
building thus erected is a skeleton frame, which carries all the 
weight of the structure. Subsequently the enclosing walls and 
floors are added. The walls of this type tend to strengthen the 
entire structure, as they enclose the ironwork. All the struc- 
tural steel work must first be painted, then thoroughly covered 
or insulated with masonry to protect it from fire. 


[Another instalment of this article will appear in THE 
SPECTATOR of next week. ] 
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NEW FEATURES INTRODUCED IN A DECADE 




















Group Life Insurance 

Group Disability Insurance 
Safety Inspections for Groups 
Home Purchase Insurance 
Refund and Cash Refund Annuity 
Income Bonds for Old Age 
New Convertible Policy 
Corporate Policy 

Endowment Annuity at 65 
Liberty Bond Policy 
Retirement Annuity 

New Survivorship Annuity 





Non-Cancellable Accident 

and Health Insurance 
Premium Waiver Clause 
Disability Income Clause 
Double Indemnity Provision 
Excess Interest Dividends 
Post Mortem Dividend 
Endowment Conversion Privilege 
Educational Fund Agreement 
Salary Continuance Agreement 
Free Health Examinations 
Special Training for Agents 
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1910 


$1 ,347,158,€92 


107,965,091 
492,197,585 
409,538,600 
53,160,164 
76,289,493 
53,119,670 


GROWTH IN A DECADE 
1920 
Outstanding Insurance Dec. 31st.  $2,656,524,971 
New Insurance................. 7% 529,550,921 
nn ge re 627,141,737 
Liabilities Dec. 31st............ 539,140,705 
Premium Income............... 0593545787 
Total Facome.................. 132,156,942 
Payments to Policyholders...... 72,683,550 


Increase 


$1,309,366,279 


421,594,830 
134,044,152 


129,602,195. 


42,194,623 
55,867,440 
19,563,880 













120 Broadway 





THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
of the UNITED STATES 


New York 
W. A. DAY, President 
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|_NEWS OF THE LIFE INSURANCE WORLD 


ABSTRACTER J. F. KIGHT REPLIES 


He Does Not Like Criticism But Thinks 
It Helps His Business 

Since the publication of an article in THE 
Specrator of January 5 entitled “How the ‘Ab- 
tracter’ Works,” in which reference was made 
stfe A 
to J Franklin Kight, THe Spectator has re- 
received a ietter from Mr. Kight reading as 
follows: 

One of my clients has called my attention to 
ir editorial in the January 5 issue of your in- 
ance journal in which you lay great stress 
oa my abstracts of life insurance policies being 
form of twisting, This torm of attack on 
me is so old and is now obsolete with all up-to- 
date insurance journals that I have been hoping 
that some of them would renew the attack, as it 
certainly was a revenue getter while it lasted. 

When one is so ignorant as to not know what 
constitutes a twister he certainly is too ignorant 
or stupid to tell the truth in his journals. Tell 
me in your next issue just how long the in- 
surance journals would keep out of the hands 
of a receiver if it were not for the assistance 
they get from the life insurance companies and 
their agents who sell unfair life insurance poli- 


you 
sur 


Vou say that my letter is so sweeping in its 
criticism of existing life insurance policies that 
it is difficulty to give a definite answer. I am so 
extremely anxious to remove that difficulty that 
Iam herein enclosing a leaflet that may not be 
so hard for you to make a complete answer and 
if you will do so in your next issue and mail 
mea copy of your journal I will not only remit 
for it but will either subscribe for it or get 
you one who will. ; 

The difference between my work and that of 
the insurance journal and the life insurance 
agents’ work is that I am not afraid to tell the 
whole truth about any life insurance policy 
contract and you and the agents dare not do so. 

Mr. Kight’s reference to life insurance com- 
panies and their agents who sell unfair life in- 
surance policies would seem to need some am- 
plication. He should specify some element of 
unfairness if he knows of any, because if there 
is any one thing that the actuaries and officers 
aim at it is exact scientific fairness in their 
rates and values. In other words, whatever 
class of life insurance policy a man buys, he can 
rest assured that so far as actuarial computation 
can assure fairness he is getting his money’s 
worth, 

The leaflet Mr. Kight sends to THE Spec- 
TATOR is entitled “Warning—Stop, Look, and 
Listen!” In it he claims that he does not sell 
life insurance under any circumstances and then 
proceeds to state that there are four primary 
forms of life insurance policy contracts, namely, 
term, continuous life, limited payment, and en- 
dowment, He gives approximately comparative 
tates for the four classes mentioned and pre- 
sents an illustration in which he assumes that a 
man buys a $1000 policy of each class and dies 
before the end of the 2oth year. He then pro- 
ceeds to figure out what the beneficiary has lost 
by not having all the insurance upon the term 
basis. He goes on: “But the insured may 
Say that the difference between the $12 and $41 
is for investment. This is true, but if the in- 


surcd does not live 20 years from date of con- 
tract all this investment money will be lost. 
Think of any good business man making an in- 
vestment with the understanding that if he 
should not live to a named time that all the 
investment money would be lost! An abstract 
of each life insurance policy contract will show 
the insured how to have this investment with- 
out taking the risk of loss by death.” 

ile claims to have “audited” over $400,000,- 
coo of life insurance and tells of some of the 
objections raised to having “abstracts” made by 
some policyholders and gives his answer to such 
objections. For example, he cites a statement 
by a policyholder that “I have had my policies 
so long that I do not care to disturb them now.” 
To this Mr. Kight’s reply is, “If a policy is 
written on a wrong reserve basis, the older it 
is, the greater is the insured’s loss. An abstract 


“ 


will not lessen your protection but will lessen the 
annual cost.” 

He further states that an “abstract” points 
out any and all unfair conditions that may be in 
the policy and shows the insured how much 
money he is paying annually that is not for the 
protection he is receiving. “It also shows him 
how to get from under any unfair condition 
and get all the protection he is paying for.” 
Another statement is that: “An abstract of your 
life insurance policies, eventually costs you abso- 
lutely nothing if you will follow the abstract 
to the letter, which is easy. After you have 
made your saving the company refunds the com- 
pensation paid for the abstract many times. 
My fee for the abstract is a very small portion 
of the annual saving made the first year.” Mr. 
Kight also criticises policyholders for borrow- 
ing their own money and claims that he can 
show them how to use their own money without 
paying interest on it and pay the full premium 
at the same time. His letterhead bears the fol- 
lowing inscription under his name: “Auditor 
and Counsellor on Life Insurance Contracts.” 

Mr, Kight says he wonders how long the 
insurance journals would keep out of the hands 
of a receiver if it were not for the assistance 
they get from the life insurance companies and 
their agents who sell unfair life insurance poli- 
cies. THE SPECTATOR expresses, in turn, the 
wonder how long the life insurance business 
would continue, and command public estimation, 
if they were run by men of the class of Mr. 
Kight. 


Jefferson Standard Life Makes Gains 

During the year 1921 the Jefferson Standard 
Life Insurance Company of Greensboro, N. C., 
made fine gains in important features of its 
annual statement. Its assets increased by $2,- 
891,094, it added $2,249,742 to reserves, and 
closed the year with $165,340,195 of insurance in 
force, this sum representing an increase during 
the year of $2,060,922. 

On December 31, 1921, the company’s assets 
amounted to $17,119,541, while under the head 


~ 
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of liabilities it lists policy reserves aggregating 
$14,775,748, all other liabilities $600,388, and it 
has surplus reserves for distribution to policy- 
hoiders during 1922 amounting to $465,843; it 
holds $577,562 awaiting apportionment upon de- 
ferred dividend policies, and shows a capital and 
surplus of $700,000. The new insurance issued 
during the year on the paid-for basis was $40,- 
886,800, and during the year it paid to policy- 
hoiders $1,770,688, Since its organization, the 
company has paid policyholders the large sum of 
$8,482,010. 

Other interesting features of the statement 
are the low mortality experienced by the com- 
pany, which was but 52 per cent of expected, 
and the high rate of interest earned, namely, 
6.C5 per cent on mean invested assets. 

Among the company’s resources are noted 
first mortgage real estate loans to the amount 
of $16,016,992; bonds, stocks and collateral 
loans aggregating $916,298; certificates of de- 
posit and cash, $1,078,643; policy loans, etc., 
$3,7¢8,080; accrued interest, $276,393; out- 
standing premiums, $822,597; real estate, $286,- 
1cg, and other assets, $14,420. 

The record of the Jefferson Standard Life 
since 1907, when it had slightly over $1,000,000 
of insurance in force, has shown a. steady and 
increasing degree of development. By IQI5 
the company had over $45,000,000 of insurance 
in force; two years later, this had increased 
about $17,000,000; by 1919, the company had 
added $56,000,000 more to its outstanding busi- 
ness, and during the next two years the growth 
was nearly $47,000,000. 

The company contemplates the erection of a 
fifteen-story home office building to properly 
house its large and growing staff. 

The officers of this well-managed institution 
are: President, Julian Price; vice-president 
and chairman of the board of directors, J. E. 
Latham; vice-presidents, George A. Holderness 
and J, Elwood Cox; treasurer, Charles W. 
Gold; secretary, W. T. O’Donohue; medical 
directors, J. P. Turner and J. T. Battle; actuary, 
Raiph B. Coit; general counsel, A. L. Brooks; 
assistant treasurer, L. M. Johnson, 


Succeeds H. L. Remmel 


George D. Dixon, formerly superintendent of 
agents for Arkansas for the Mutual Life Insur- 
ance Company of New York, who was appointed 
several weeks ago to succeed H. L. Remmel as 
manager for Arkansas, took over the office last 
week. 

Dwight S. Ritter, former purchasing agent 
for Indianapolis, has become associated with the 
Peoples State Bank of that city, and the In- 
dianapolis Life Insurance Company in the dis- 
tribution of a new form of interest account, 
various lines of special insurance and as con- 
sultant on purchasing problems. He has control 
of a staff of salesmen organized to cover the 
city in the lines in which he will engage. 





Mr. Dixon has been with the Mutual Life In- 
surance Company since 1919. Prior to that he 
served 12 years in the army. 
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JEFFERSON STANDARD LIFE INSURANCE CO, 


GREENSBORO, NORTH CAROLINA 
Financial Statement at the Close of Business December 31, 1921 


ASSETS LIABILITIES 


Real Estate—Cost Price. se ‘ $286 108.59 ROCA RES ORV CS ooo... corp: 0g bosidstisins «5 sta a pielave ayarsie ovarel ee coe a sone one i 


First Mortgage Real Estate Loans.... ...  10,016,991.99 All Other Liabilit j 
Policy Loans, Premium Notes and Liens secured by I egal I Pz apers 3,708 ,080.12 Pe RO oes v's soe ntise Heme Pheer oa eee 600,388.20 


Bonds, Stocks and Coilateral Loans............-.. : 916,297.86 Surplus Reserves: 
Certificates of Deposit.. nee ; 576,099.53 For Distribution to Policyholders during 1922.. she 465,842.51 


— n — and Banks. tess . oe uae ti Held Awaiting Apportionment Upon De telson Dividend Poli- 

est Due and Accrued........ 276,392. aes ips: a 

Net Due and Deferred Premiums Secured by Legal Reserve. 822,597.31 : ‘ edu cl 577,562.50 

All Other Admitted Assets....... dg eT Pie Soin 14,429.08 Comite snl Sie MMNES 5 s55 55 shc- 0/53 so aso aces een eraen ee teneees 700,000.00 

Total Admitted Assets... .. “$17, 119, 540. 1.81 Motals....<:. : . eee ......+ $17,119,540.81 
GAINS FOR THE YEAR 1921 


In Assets.. ee ee ener 
In Reserves. . ee Si voiaile-e «ainda. goa. wa vlele> rd Sikaey | aR Se ree 
In Insurance i in » Force. . Our cevdwies 9eg0692922°00 


Insurance Issued <a Year, Paid for Basis, $40,886,800.00 
Rate of Interest Earned on Mean Invested Assets 6.05% Ratio of Actual to Expected Mortality. ... 52% 


OUTSTANDING INSURANCE 
oc on 1817 
an $62,414,222 


$7,020,162 ane 


$11,115,942 $118,846,234 


$41,120,177 1921 
$45,520,870 $165,340,195 


TOTAL PAYMENT TO POLICYHOLDERS DURING 1921, $1,770,688.14 
TOTAL PAYMENT TO POLICYHOLDERS SINCE ORGANIZATION, $8,482,010.14 


Total Insurance in Force December 31,1921 - - - $165,340,195.00 























Improved Disability Provision 


SERVICE 
Claim may be made as soon as disability occurs—no 
probationary period. ; \ ‘ . R E S U LT S 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


ee ee of future premiums—no wait- THE LINCOLN NATIONAL 
pull amount of insurance paid when insurea dies, ||| LIFE INSURANCE COMPANY 


rithout deduction for disability payments or for pre- " 
aes sear sia Fort Wayne, Indiana 





This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 





Financial Condition, December 31, 1921 


For terms to producing Agents address 


‘Total insurance in force 


The Mutual Life Insurance Co. December 31, 1921 $197,975,418 
of New York Insurance paid for in 1921 78,639,887 
34 Nassau Street, New York Gain of insurance in 1921 38,626,040 
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ENFORCED THRIFT 


What We Call Enforced Savings Can 
Be Had Only by Life Insurance 


A CASE IN POINT 


Which Again Proves 
Mean 


A Story From Life 
What Life Insurance May 


Here is a story taken from real life, and 
once more shows, and for the thousandth time, 
that when a man is induced to take life insurance 
policies he has been induced to take what may 
be his family’s or his own salvation. 

Up in White Plains lived a man whom for- 
tune had made a favorite. While not at all 
rich his family enjoyed every comfort and every 
luxury. And if ever a man could be believed 
to be secure in his niche in life, Edward Live- 
high, as we will call him, was that man. He 
owned a beautiful and comfortably furnished 
house, his wife was a favorite with all, his 
children were the nicest and the prettiest kids 
to be found in the town, and, modern index of a 
man’s prosperity, he owned an auto and kept a 
chauffeur. For a guest to take dinner and spend 
an evening with Livehigh was to take dinner 
where everything was delicious and to spend an 
evening where you became part and parcel of 
a family that seemed to live in absolute content. 
Ed. was fond of collecting rare coins, and his 
collection was a notable In everything 
which he undertook it would seem he was that 
rare being—a really fortunate man. He loved 
golf, and he was a wonder at the game, and as 
a business man the gods of affairs seemed to 
have made him a favorite. By his own efforts 
he had lifted himself to be an official of a great 
concern which made hardware of a special kind. 
At fifty his time became practically his own. 
He had efficient assistants and could leave his 
business at any hour. His salary was large, and 
it seemed as certain for the future as interest 
on Liberty Bonds. 

At about this time in Livehigh’s life his wife 
got the idea that the house was too cramped 
for their family. And an opportunity came to 
buy a house at a bargain in Pelham Manor, 
and where the grounds gave a beautiful view 
of Long Island Sound. 

But let us go back a good many years. And 
it so happened that Livehigh became intimate 
with a life insurance agent. Tn fact, long he- 
fore he became an official of his hardware con- 
cern the agent boarded in the same boarding 
house with Livehigh and his wife, then a young 
bride. And as we can now look back, this 
intimacy with the life insurance agent was the 


one. 


fortunate thing that ever happened to 
Livehigh. The agent believed thoroughly in 
his business and the benefits his business con- 
ferred on others. So he induced Livehigh to 
Then, as time went on, and the 


most 


take a policy. 


Livehigh was induced to 


intimacy continued, 

take more and more insurance. 
ISNFORCED SAVINGS 

“You live right up to your income,” would 


say the agent. “And you say you don't seem 


to be able to save much.” 

“Don’t need to,” 
am as secure in my job as a pillar of a building 
that will last through a lifetime is secure. But 
the madam and I are positively an example in 
little, we 


would reply Livehigh. “I 


keeping accounts. Although we save 
never have exceeded our income.” 
“Let me urge you,” then would say the agent, 
“to add more life insurance premiums to your 
regular expenditures. You know how you can 
do so. And, after all, 
there are none of us who can foresee what to- 


a chap can never tell 


morrow has in store for us.” 


And Livehigh did add continually to his life 
insurance, until he had that almost unknown 
thing—pretty complete protection for his family. 

Then that terrible winter of the war came on, 
when near New York snow and ice turned coun- 
try roads and city streets into a semblance of a 
Nova Zembla.  Livehigh’s 
was making money as never before, and it was 
then that the house on Long Island Sound was 
bought and the house én White Plains sold, 

a zenith in his 


hardware concern 


Does the average man reach 
affairs and at the pinnacle meet his life’s Water- 
loo? In examining the affairs of most men this 
would seem to be not infrequent. One day Live- 
high was delaved at his breakfast, and his car 
had something the matter with it. In hastening 
to the railroad station on foot he slipped on 
Just a little slip. But he fell, and 


He was taken home and 


the ice. 
dislocated his left hip. 
lay in bed for weeks, for complications ensued, 
and when he left his bed he could hardly hobble 
with the aid of crutches. 

WINGs 


THINGS TAKE 


Meantime in the hardware concern an un- 
scrupulous rival had been using his arts to ob- 
tain Livehigh’s position—and he did. That’s 
the whole story, so far as Livehigh’s job is con- 
cerned; for his resignation was asked for and 
received. : 

But the large house on Long Island Sound 
had been bought, as had expensive furniture; 
but what with doctor's bills and no salary coming 
in, and food and clothing skyhigh, and a man 
slowly hobbling 


who was 
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for the provider 


around on crutches, payments on the new house 
and furniture, other than what could be saved 
out of the selling price of the White Plains 
house, were not made. So the house in Pelham 
Manor, with its expensive furniture, took wing 
have all 


manner of the riches we 


3ut—considerable of Livehigh’s 


after the 
heard about. 
life insurance was paid-up, and some of it, when 
everything else went to pot, was cashed in for 
its cash value, In fact out of the scramble, 
welter and confusion of Livehigh’s affairs, life 
insurance became the one bulwark against those 
life which are forever ready to 
The cash values bridged 


harpies of 
pounce upon humanity. 
affairs over until Livehigh could secure a book- 
keeper's position with a coal and wood company 
out near White Plains. 

Livehigh’s eldest son is earning his living, 
aud his eldest daughter is teaching in a public 
school. Ard if anything further and fatal hap- 
pens to Livehigh, his wife is assured of suffi- 
cient for the rest of her life. 

Now this story of Livehigh is taken from the 
knowledge of the writer as to the affairs of 
one family and he reasons that could he know 
of the affairs and the history of a multiude of 
families, he would find that at such a time as 
the time of Livehigh’s fall on the ice many 
were not protected by life insurance. 

Folks generally think of life insurance as 
something that only death, unless in the case 
of an endowment policy, makes of value. This 
is not so. When a life policy is taken it is gen- 
erally taken with the idea of protection to de- 
pendents in event of the death of the policy- 
holder. But it is very frequent that a life 
policy becomes the only tangible asset, when 
things like what happened to Livehigh occur. 

“TEnforced” savings are the only kind of sav- 
ings that the average man will ever have. The 
great majority of men are so made that any 
kind of savings other tha\ enforced savings 
are impossible. The average man can be 
trained to look upon life insurance premiums as 
a part of his regular expenses, just as rent is 
considered. And when the date comes around 
to pay a life insurance premium there is an 
urge to pay it that is a very different urge 
putting a predetermined sum quar- 
terly in a savings bank. It is so easy to use the 
money for something else. And until men 
change, which they never will, life insurance 
will remain the greatest power for thrift that 
man has ever known. 


from, say, 


—The A, F. Smith General Agency at San Fran- 
for the Bankers Life was represented at the 
Western Division school of instruction and convention, 
held at El Paso during the last three days of De- 
cember, by nine of its members, 


cisco 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















A 1922 PROGRAM 
Advice to Agents from Second Vice=- 
President George T. Dexter of the 
Mutual Life 
What are you 
Whether your year shall be good or poor rests 


going to do with 1922? 


with you alone. Strong men override obstacles, 
as was evidenced once more by the fine business 
done in the difficult year 1921. Your record in 
1922 depends upon yourself. 

A persistent adherence to the following pro- 
gram will bring results: 


I wili fix a quota reasonably larger than that of 
i921 

I will use every available working hour and waste 
none. 

I will maintain a full list of prospects. I will obtain 
preparatory knowledge of their financial condition 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EUGENE TANKE, President 
W. C. DIXON, Secretary 











and their business and family needs. I will so plan 
my calls that I may make the largest number of them 
in the shortest time. 

I will 
and will increase the number of my friends. I will 


increase the number of my acquaintances, 


do this by going where men congregate—clubs, busi- 


ness organizations, lodges, churches. And in my 


mingling with such organizations I will earn the 


goodwill of their members by serving in their activities. 
[will study. I 
will regularly read one or more first-class insurance 


increase my resourcefulness by 


journals. I will make myself a master of knowledge 
of my company’s literature, and its policy contracts, 
And I will keep myself 
is offered to the public by 


and its rules, and its service. 
informed of what other 
companies, and of the public’s new insurance needs. 

I will so conduct myself in my community that 
men shall think highly of my company and of life 
insurance, and that they turn to 


me when in need of protection. 


shall consequently 


Drive Your Talk Home 

One of the chief reasons for the lack of suc- 
cess of a salesman is frequently his ability to 
place himself in the position of his prospect and 
thereby acquire his viewpoint. The result is too 
much inconsequential talk—too much conversa- 
tion about matters which do not affect the re- 
sult sought by the interview. 

There are just three things that will appeal 
to your prospect and when you have impressed 
them on him fully you will only weaken your 
case by discussing technicalities. Try these: 

1. If you should suddenly be called by death 
would you leave your family in exactly the 
financial condition you would like? A policy of 
insurance will go a long ways in lightening their 
burden at such a time. 

2. If you should become totally disabled by 
accident or disease, thereby permanently losing 
your income, what have you to replace it? A 
policy of insurance will take care of that. 

3. If you live long enough you will become 
old. Life may not bring you the competence you 
expect. Who will look after your support 
then? Let a life insurance policy do that. 

Properly presented these three considerations 
are all you require to create in the mind of your 
prospect a desire for your policy. 

Ditch the big talk. Visualize your prospect’s 
situation and show him you can help him. All 
else is time lost—EI Capitan, published by the 
California State Life Insurance Co. 


The John Hancock Mutual Life of Boston has 
decided to extend the disability and double indemnity 


clause to women. 
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Thursday 


Calendar Salesman Has Gireat “Come 
Back” For Waste Talk 

A calendar salesman recently called ona buyer 
up in Brainerd, Minnesota. This buyer lost ng 
time in vowing that he would never buy anothe, 
calendar as long as he was in business, 

“Why, they are mostly all wasted—I saw five 
of my expensive calendars in one home last 
year—the kids get them and throw them away 
or destroy them. No use to open your case.” 

This was the gist of the prospect's greeting 
to the salesman. 

“Calendars were wasted, were they? Well, 
that’s too bad,” said the salesman. “J Suppose, 
ot course, you know that over half of the heat 
from your stove goes up the chimney and js 
wasted. Is that any reason for throwing out 
the stove? Only about one-tenth of the rain 
actually soaks in the ground where crops are 
planted, but that one-tenth does the work. (Of 
course, some of your calendars are wasted, but 
those that are saved and used do the work’— 


Missouri State Life Bulletin. 


Thrift Talk 

What was voted one of the best and most 
inspiring “Thrift” talks delivered in San Fran- 
cisco during Thrift Week was that of Walter 
I. Felthouse, associated with the Arthur J. Hill 
Agency of the State Life of Indiana. Mr. Felt- 
house spoke on “Thrift Through Life Insur- 
ance.” Among the bodies he addressed were the 
Business League, an association of some three 
hundred of the leading men of affairs of San 
Francisco, and the American National Bank. 
His address has been widely commented upon 
and will soon appear in several of the San 
Francisco magazines. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 

A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 
Annual Premium, Ordinary 

VERGO es Siicy 9 aco saci eicisiw oP ose $128 .05 


Twenty Payment Life........ $167 .10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. H. 
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SALES CONGRESSJHELD 


290 Attend Meeting of Indianapolis 
Life Underwriters 


JOHN L. SHUFF A SPEAKER 
w. J. Graham Also Speaks at Gatherinz 

Salesmanship from the viewpoint of life in- 
surance is different from any other line of en- 
deavor because it is selling a sentiment and ideal 
that is presented to the prospective purchaser 
through love and affection for those who may 
be dependent on him, and it is assuming respon- 
sibilities on the part of the salesman and his 
company after the purchaser has died, John L. 
Shuff, of Cincinnati, president of the National 
Association of Life Underwriters and general 
avent of the Union Central Life Insurance 
Company, told salesmen of life insurance at the 
second annual sales congress held by the Indian- 
apolis Association of Life Underwriters. More 
than 200 men attended the meeting. 

“The salesman of any form of merchandise 
or even of other financial transactions, such as 
bonds and stocks,” Mr. Shuff said, “presents his 
prospects with an article which can be seen by 
the eye and enjoyed by the purchaser, but in- 
surance creates a different spirit and maxes man 
forget himself and live up to the maxim that 
it is more blessed to give than to receive. It 
sweetens his very soul and makes him a better 
citizen; he is more responsible to the needs of 
others and no man can be a bolshevist or wish 
to destroy prosperity or cease to think of the 
future if he carries life insurance for his de- 
pendents. Mr. Shuff continued: 

No salesman can get the inspiration from 
selling chairs or stoves or furniture or even art 
that one can get from creating sentiment and 
turning it into reality. And every salesman 
who is really enthused with his work in our 
lines should feel when he has so sold a con- 
tract that he has been the cause of his pur- 
chaser doing the most unselfish act of his life— 
scattering sunshine for future generations, and 
making his contribution to society that posterity 
may bless his memorv and his name. 

Griffin M. Lovelace, of Pittsburgh, director 
of the Carnegie School of Life Insurance Sales- 











PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








manship, spoke on the advantages of income in- 
surance, which was explained as being insur- 
ance whereby the beneficiary receives payments 
indefinite 


at stated times, extending over an 


period. “The almost invariable happening when 
lump sums are deposited in banks to widows’ 
accounts after the death of their husbands,” he 
said, “is that the sum, which may be larger 
than their husbands ever had in the bank be- 
fore, blinds them to its size and prompts them 
to draw on it until it is soon exhausted. 

The income insurance plan saves unwise 
widows from this danger, by making available 
their money in small amounts. It is almost in- 
conceivable how many thousand ways there are 
that women have lost these last bequests made 
to them at their husband's death, If they do 
not spend the money themselves, they are apt 
to be defrauded of it, and if not this, then 
there are always unfortunate members of every 
family who are in need of money to assist them 
over some difficulty, or to aid them in their 
business, and the tender-hearted will often con- 
sent to jeopardize their own money for the sake 
of those others.” 

The sales congress was addressed also by 
Elbert Storer, president of the Indianapolis As- 
sociation of Life Underwriters; William J. 
Graham, of New York, second vice-president 
of the Equitable Life Assurance Society of 
U. S. A., and Charles Hommeyer, of Cincinnati, 
superintendent of agents of the Union Central 
Life Insurance Company. 


A Moral Obligation 

Keeping life insurance alive is an obligation 
far more binding than is the payment of interest 
on a mortgage. Scarcity of ready funds is not 
a valid reason for permitting your policy to 
lapse. 

Making your premium deposit is a vital 
matter: a moral duty, not merely a business 
transaction. 

It has been well said that if the lapsing of a 
life insurance policy should be made public. 
very few men would permit it to be done, They 
would not want their friends and acquaintances 
to know of an act showing such careless disre- 
gard for the welfare of their family. 

The lapsing of your life insurance policy 
would deprive your family of an inheritance, 
just as much so as though specifically stated in 
your last will and testament. 

A life policy is in many respects better than 


1g 


a will. The beneficiary’s creditors cannot touch 
the money received, and you may specify its 
payment over a period of years, or for life, 
making sure of a living income. 

When you insured your life, your conscience 
told you that you had done a great thing for 
the wife and baby; you felt the thrill of a good 
deed, well done, in safeguarding their future. 
You knew then, and you know now, that they 
are entitled to such protection. 

What have they done to forfeit the right to 
this protection? Will your conscience permit 
you to deprive them of it? 

You might not be able to get another policy 


next year.—Unifide Liners. 








OF NEBRASKA 


209 Wilkinson Building 
Corner I2 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 

















LOOK AHEAD 


‘Permanent Foundation Stepping 
Stone to Success 


FAILURES DUE OFTEN TO LACK OF 
VISION 
It Is Not Immediate Profits That Count 
in Long Run 

When the first John Jacob Astor began buy- 
ing New York city real estate he did not make 
the immediate profits that many other men were 
making. 
Many of them built up comfortable fortunes, 
but, for the most part, these have long since 
disappeared. 

Astor looked ahead. He did not 
build for one day only, but for the future. He 
invested his money in such a way as to make it 
earn the most permanent and the greatest ulti- 
mate income. To-day the fortune he created is 
counted in millions where he 
thousands. 

A young man started in business for himself, 


desire to 


counted it in 


but he did not make the immediate protits that 
many other business men were making in that 
city. For a while these other men succeeded. 
They were looking for quick profits and they 
conducted their businesses accordingly. 
no business that these other men founded exists. 


To-day 


They were looking for quick results. © 





Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 


its representatives, 


Joseph C. Behan, Supt. of Agencies 
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The young man looked ahead, He was build- 
ing for the future as well as for the present. 
His business grew slowly, but it grew perma- 
nently. To-day it is the largest and most suc- 
cessful business institution in that city. 

It is not the immediate profits that count so 
much as it is the foundation that is being built 
for future profits. The finest and the best con- 
structed building will crumble away if it is not 
It often takes 
longer to build the foundations for our city sky- 


built upon a solid foundation. 


scrapers than it does to build the buildings them- 
selves. 
PERFECT THE BUSINESS ORGANIZATION 

Isaac Morton Singer is given the credit of 
awakening the civilized world to the immense 
value of sewing machines. An actor and a 
theatrical manager, as well as something of an 
inventor himself, he was a man of vision. He 
could look ahead. [le could see the great future 
before the sewing machine. Above all, he could 
see that success depended upon business or- 
ganization and selling. 

While other men devoted most of their time 
to perfecting the machine, he devoted his time 
to perfecting an organization for making and 
selling sewing machines, [ie advertised, he can- 
vassed, he exhibited. Ile used every method at 
hand to educate the people. He not only made 
a fortune for himself, but also for many an in- 
ventor who would have died in poverty if Singer 
had not looked ahead 

Three men started a retail business. They 
were careful about the goods they purchased, 
but they were more careful about their business 
organization. They studied their employees and 
adopted methods to make them more loyal. 
They studied the people to whom they expected 
to sell and shaped their selling and their business 
policies in accordance with what they learned. 

At first these men did not make as great a 
success as one of their competitors, but they 
were 


looking ahead. They 


the future. 


were building for 
To-day that competitor is out of 
business and their cozcern is the largest and the 
most successful of its kind in the State. 

The one thing to which forward-looking busi- 
ness men must turn their attention to-day more 
than they have ever done so before is business 
organization and_ selling It is necessary to 
study the employees and to learn how to stimulate 
them to greater production, It is necessary to 
study the customers and to learn how to reduce 
the cost of selling to them. 

To-day machines have been developed to as 


near perfection as they can well be until we do 


Thursday 


more development work with the human Side of 
business. The man who looks ahead will fg. 
low the example of Isaac Morton Singer and 
give this end of business more and more jp. 
telligent attention. 

DrevELop THOROUGHNESS AND PERSEVERANCE 

Samuel I’. B. Morse, an artist with but moder. 
ate skill as a mechanic, having no remarkable 
inventive powers, little knowledge of chemistry 
and neither the talent nor the ambition da 
researcher, gave the telegraph to America. This 
was possible because Morse had learned to look 
ahead and to develop the thoroughness and the 
perseveranee necessary to reach the goal he set 
out to reach. 

This determination to finish in a_ thorough 
manner whatever he set out to finish was what 
really connected the name of Morse with the 
telegraph. Had he not been taught the lesson 
of thoroughness while he was studying art, it is 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabite franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Il. 























BEN H. BERKSHIRE, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


Ror Materal Poeatla oi o.ésc sos 6 bases 58 $10,000.00 

For Total and Permanent Disability, a monthly income to the Insured of 

For Major Surgical Operations (Maximum) 

ed — = one A . 
or Loss of Right Arm below Elbow or Left Arm 

For Loss of Either Leg below the oe eee 

For Loss of Left phn, 5 


rm above Elbow or Loss of Either Le 


nee 





For Accidental Death....... $20,000.00 
200.00 


above the Knee. 


© CMDS 9 6.000 0 6.0 6 06 0.0. 0:0'0'0 6.0:6.6'6'0'6 0615 06 04.0.5 80 886-68 


‘ elow Elbow or Loss Entire Sight Either Eye 
NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 


P. R. SCHWEICH, Sec’y and Supt. of Agencies 


ee ey 






2,500.00 
2,000.00 








20 






Januar} 


not prob 
would ha 
have. 

He fou 
really wé 
he appliet 
the thoro 
success: 

A man 
in mining 
fortune 
He purck 
and bega' 
became 
suicide. 

Anothe 
He also 
He confi 
of the g 
manner. 
man wou 
more the 
second m 
man star’ 

One of 
ing in bi 
look ahe: 
clouded 
way. Th 
thorough: 
success, 
some obs! 
pletely tl 
farther o 
and fail. 

With s 


Fra 


$1,7 
Ind 


$200,( 


$22,0€ 


NEW § 
DISAB 
NITY 

GUAR. 


A few 
Produ 
and; 





'sday 


ide of 
I fol. 
r and 
€ in- 


RANCE 
oder- 
‘kable 
nistry 
of a 
This 
) look 
d the 
1€ set 


‘ough 
what 
h the 
esson 
it is 


eKvcain 


January 26, 1922 


not probable that his name and the telegraph 


would have been connected in the way that they 


have. ‘ 
He found in the telegraph something that was 


ally worth while. He could look ahead, and 
he applied himself to his self-appointed task with 
the thoroughness and the perseverance that won 
success: 

A man with a large fortune became interested 
in mining. He could look ahead to a still larger 
fortune as the result of his mining activities. 
He purchased a farm in an ore-bearing region 
and began prospecting. He spent all his money, 
and finally committed 


became discouraged 


suicide. 
Another man secured an option on the farm. 


He also could look ahead to a great fortune. 
He confined his prospecting to a limited section 
of the ground. He went at it in a thorough 
manner. Soon he discovered ore that the first 
man would have discovered had he been a little 
more thorough and persevering. To-day this 
second man has a larger fortune than the first 
man started with. 

One of the reasons why so many men are fail- 
ing in business every day is that they do not 
lok ahead with clear vision. Their vision is 
clouded with the obstacles that stand in their 
way. They do not go about their tasks with the 
thoroughness and the perseverance necessary to 
success, Before an undertaking is completed, 
some obstacle shuts off their view ahead so com- 
pletely that they are unable to see the goal 
farther on. This makes them give up, lie down 
and fail. 


With sufficient thoroughness and perseverance 
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Insurance 
Company 


Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 


Insurance in_ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
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a man can keep his vision clear. He can always 
look ahead and see his goal clearly outlined be- 
fore him. In the end he will surely win. For 
such a man there is no such word as failure. 





The Art of Insurance Salesmanship 


William Alexander, in his new book 
now in press, The Art of Insurance 
Salesmanship, says, “If you secure an 
interview by pretending that you are 
not in the insuzance business, you will 
find it hard to allay the natural irrita- 
tion of the man with whom you wish to 
do business.” 











The Insurance Habit 

The first life insurance policy whets the appe- 
tite for more. It furnishes a method and sys- 
tem for saving so simple and direct, so certain 
of protection that continuance leads to increased 
confidence and utilization. 

We know of many men who have made it a 
policy to take out insurance every few years. 
When a limited payment policy becomes paid 
up it seems to be the fashion to use the pre- 
miums set free to purchase more insurance on 
the ordinary life plan. Repeatedly instances 
have of late come to our notice of endowment 
policies taken out where the interest on the 
amount so realized has been devoted to the 
purchase of insurance, and in several cases 
where the policies instead of being taken in cash 
have been used to purchase paid-up insurance. 

These endowments were no doubt taken with 
the intention that all set out with and so few 
realize the making of a competence and retire- 
ment from business. Their maturity finds the 
owner still at his desk. His habits have been 
established and he can no longer conceive of 
himself as separated from it. He is satisfied 
to have his income increased by the size of the 
premiums, and comes to the conclusion that 
there is nothing better than insurance for which 
the interest or the cash in hand can be used. 

Habits rule, and the mental habit is just as 
strong as the physical. We act and think by 
habit. That is one of the impelling reasons 
why an established policyholder is the best pros- 
pect.—Detroit Life Bulletin. 


Follow Up Old Prospects 


How many thousands of business did you 
lose last year by neglecting prospects who were 
closed up by other salesmen? You did the work 
and created in them the desire for insurance, 
but you listened to their excuses and couldn’t 
put the sale across at the time. Instead of re- 
turning with new arguments and a renewed 
store of enthusiasm, you put it off and some 
other salesman dropped in at the psychological 
time. 

Get out your list of prospects right now and 
go after them, Go see ’em and sell ’em. If you 
don’t somebody else will. “Pick your plums 
when they’re ripe.”—El Capitan. 


2I 





The Mutual Benefit Life of Newark 


The old Mutual Benefit Life Insurance Com- 
pany, of Newark, N. J., long known as an ex- 
cellent company for its policyholders, made good 
progress during the past year, and, as _ usual, 
succeeded in much enlarging the scope of its 
usefulness. The company now reports assets 
of $305,532,213, against which are liabilities in- 
cluding a reserve fund of $268,580,217; the 
sum of $6,540,803, reserved against income in- 
surance claims; and $10,661,048 reserve to 
cover regular dividends payable in 1922, There 
are also other liabilities aggregating $3,950,731, 
leaving contingent reserve funds footing up to 
$15,799,414. These contingent funds aggregate 
other amounts, according to the basis of valua- 
tion of securities, ranging from $9,004,263 to 
$16,528,686, and include a suspended mortality 
fund, a dividend and expense equalization fund, 
and a security fluctuation and real estate depre- 
ciation fund. 

Last year the new and revived paid-for busi- 
ness amounted to $168,516,755, and the increase 
in insurance in force was $104,932,108, bringing 
the amount in force, December 31, 1921, up to 
$1,415,984,749, represented by 477,217 policies. 

The company’s premium income was $47,035,- 
975 in 1921, and the payments to policyholders 
amounted to $29,211,023. 

The acquisition expenses last year were under 
79 per cent and the total insurance expenses 
under 60 per cent of the amount allowed by the 
Insurance Law of New York, while the net rate 
of interest earned on invested assets was only a 
trifle short of 5 per cent. 

President Frederick Frelinghuysen and _ his 
capable assistants merit congratulation upon the 
year’s achievements. 





George D. Dickson, now superintendent of 
agents in Arkansas for the Mutual Life Insur- 
ance Company of New York, is to succeed H. L. 
Remmel as manager for the State of Arkansas, 
it is learned. Mr. Remmel retired January 15. 

The Manhattan Life Insurance Company’s 
San Francisco office has been moved from the 
Mutual Bank building to the eighth floor of the 
Phelan building, Market street, where larger 
and more commodious quarters have -been 
secured, 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Disability Benefits 
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See the new low Rates. 
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BUSINESS INSURANCE 


1921 Law Makes Business Insurance 
Easier to Sell 


EXEMPT FROM EXCESS PROFITS TAX 
Proceeds of Life Policy Specifically Not 
Taxable 


By Joun H. THompson 

The Connecticut Mutual Life Insurance Co. 

In common with other lines of business the 
tax law of 1918 has borne very heavily upon 
business insurance as the premiums thereon 
could not be deducted as an item of expense, 
nor could the proceeds when paid as a claim be 
exempted from the income (except that the 
premiums paid could be deducted therefrom). 
This was onerous enough for business insur- 
ance, but the Excess Profits tax was “piling 
Ossa on Pelion” and in many instances a 40 
per cent tax under the higher brackets of the 
law at a time when the corporation could least 
afford to pay this tax, owing to the death of the 
guiding spirit in the corporation’s affairs, on 
whose life the insurance is usually taken. In 
order to avoid this catastrophe it has been cus- 
tomary among. well informed agents to advise 
their clients to have the proceeds of business in- 
surance paid to the corporation in instalments 
instead of in one sum, thus avoiding the full 
weight of the Excess Profits tax. 

The 1921 law, so far as it bears on business 
insurance, is a vast improvement on the 1918 
law, and all of us who sell such insurance may 
approach our prospects with increased courage 
and confidence; for not only 
Profits tax law eliminated entirely, but it would 
seem that life insurance, payable on the death of 


is the Excess 


the insured, whether to an individual, to a cor- 
poration or to a partnership is expressly ex- 
empted and taken out of the category of “in- 
come.” Section 233 (a) of the 1921 law defines 
the gross income of corporations and refers to 
section 213 (income of individuals) as determin- 
ing the same. This section says ‘ 


1 


gross income — (b) does not include the fol- 
lowing items, which shall be exempt from taxa- 
tion under this title: (1) The proceeds of life 
insurance policies paid upon the death of the 
insured,” 
IMPETUS TO BUSINESS 

This revision of the law should give a great 
impetus to business insurance, for it restores 
life insurance to its rightful place, viz., indem- 
nification for loss, and puts into the treasury 
of the corporation suffering under the shock of 
the death of the guiding spirit thereof, a lump 
sum without deduction for any taxes. Inas- 
much as practically all companies pay immedi- 
ately upon receipt of proofs of death, the agent 
now has an argument which will appeal to any 
thoughtful, farseeing executive. It is 
tainty which is largely responsible for the con- 
tinued depression in business, and Uncle Sam's 
tax bill has been no mean factor therein. While 
the 1921 Federal tax bill is far from satisfac- 
tory and has by no means clarified the financial 


atmosphere, so far as business insurance is 


uncer- 


concerned it has given us a permanent basis. 


22 


Thursday 


The Excess Profits tax has been abolished: 10 
per cent has been established as the Corporation 
tax on net income (12% per cent for 1922 and 
thereafter) and the proceeds of life insurange 
have been definitely excluded from income, 

It is to be regretted that Congress did no 
go a step further, and permit premiums paid on 
business insurance to be deducted in computing 
net income. J ire insurance premiums may be 
deducted as an ordinary and necessary expeng 
of doing business, but life insurance Premiums 
specifically, are mentioned as not deductible 
This works a hardship to the corporation whic} 
is dependent upon the brains and ability of ong 
man. Indeed, the banks often insist on ingy. 
ance upon the life of the head of the corpora. 
tion, and there is no equitable reason for not 
deducting the premiums as an expense item, Aj 
least Congress might allow an exemption of the 
difference between the net premium and the 
cash value to be charged as an expense, 

Despite the above drawback, business. insyy. 
ance has been much better treated in the ney 
law than has insurance to protect the estate— 
inheritancet tax insurance; for there has been 
little modification in the new law, and the ex. 
emption of but $40,000 to individual beneficiaries 
still stands, 

Progressive Life Program 

The agent can arrange for his prospects or 
client, a sound progressive insurance program, 
to increase as the years go by and material 
prosperity improves. 

The initial policy, of course, must be de 
termined by circumstances, but after that is 
taken there may be additional insurance each 
This kind of a program may appeal es- 
pecially where the prospect cannot be enthused 


year. 


up to the idea of taking a substantial policy. 

Here the agent can take a lesson from the 
co-operative banks, and discuss the taking of a 
small policy at the start, gradually increasing 
from year to year until the amount necessary 
for proper protection is obtained, If these poli- 
cies are taken on the endowment plan year after 
year they may mature in the same order, ant 
most likely at a very opportune time—Jol 
Hlancock Signature. 
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INSURANCE LAW 
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Embraces Chapter 33 of 1909 and 
All Amendments, Including 1921 
Also Sections Relating to 
Insurance forms 

GENERAL CORPORATION LAW 


STOCK CORPORATION LAW 
GENERAL STATUTES 
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Notes and Index. 
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INSURANCE LAW OF N. Y. 


Newly Issued Volume Contains the 


Statutes Relating to Insurance 


ALL AMENDMENTS OF 1921 INCLUDED 
The Book Also Gives Sections from Penal 
and Tax Laws and Extracts from 
General and Stock Corporation 

Laws 

The Insurance Law of New York, compiled 
by Amasa J. Parker, Jr., of Albany, embracing 
Chapter 28 of the Consolidated Laws and Chap- 
fer 33 of 1909, with all amendments, including 
those of 1921, fully annotated, has been pub- 
lished and may be procured from The Spec- 
tator Company. 

Chapter 28 of the Consolidated Laws, which 
contsitutes the Insurance Law of New York, 
comprises fourteen articles. 

Article I relates to General Provisions, such 
as: The duiies 
ance, and other details concerning the insurance 
limitation 


of the Superintendent of Insur- 


department; deposits; reinsurance ; 
of risks ; app intment of attorney ; certificates 


taxation; reciprocal requirements; 


of authority ; 


examinations; impairment; reports; agents; 
liquidation, etc, 
Health and Cas- 


Corporations and includes re- 


general penalties ; 

Article II relates to Life, 
ualty Insurance 
quirements concerning incorporation; distribu- 
tion of surplus; valuation of policies; surrender 
values; prohibition of discriminations; elections ; 
limitation of new business; standard forms of 
insurance; participating and 


policies; group 


non-participating business; standard provisions 
for accident, health and liability policies, ete. 

Article ITI has to do Insurance 
giving requirements as to incor- 


with Tire 
Corporations, 
poration; capital; assessment in mutual cor- 
estimation of surplus profits; stand- 


return 


porations ; 


ard fire insurance policy form; pre- 


miums; cancellation; merger; guaranty and re- 
agents’ licenses; 


serve funds; payment of tax; 


rating organizations; brokers’ certificates, ete. 


Article 1V 


porations, and specifies the requirements as to 


deals with Marine Insurance Cor- 
organization; restrictions as to capital stock and 
Premium notes, and treats of such other subjects 
as certificates convertible into stock; change in 
plan of insurance; agencies beyond the United 
States, ete. 

Article V deals with Title and Credit Guar- 
anty Corporations, telling how they may be in- 
corporated, 
tal and 
panies, etc. 

Article 5-4, Mutual Employers’ Liability and 
Workmen's Compensation Corporations are coy- 
ered by this article, which 
ments as to 


describing the investment of capi- 


funds and the powers of such com- 


contains require- 
organization; assessments; divi- 
dends; reserves; statements, ete. 

Article VI. This article relates to Life or 
Casualty Insurance Corporations upon the Co- 
Operative or 


the mod 


Assessment Plan, and prescribes 
of incorporation; reserve or emerg- 
ency fund, and the method for restraining a 
Corporation from doing business. It also deals 
with payment of maximum amount of policy; 
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agreements for benefits; notice of assessment; 
penalties; exemptions, and other matters. 
Article VII. 
covered by Article VII, which deals with bene- 
fits, beneficiaries and membership; certificates ; 


Fraternal Benefit Societies are 


funds; mergers; foreign societies; limitations 
and exemptions; reports and valuations; exam- 
inations; taxation, etc. 

Article VIII deals with Corporations for In- 
surance of Domestic Animals, presenting the 
requirements as to incorporation; reports; ex- 
aminations ; assessmenits, etc. 

Article IX concerns Co-operative Fire Insur- 
ance Corporations, providing for the continu- 
ance of existing corporations and telling how 
new ones may be incorporated, and giving other 
general provisions, 

Article X deals with Lloyds and Inter-insur- 
ers, and defines the application of the article. 
It also contains provisions affecting’ Lloyds and 
Inter-insurers which were organized at various 
times, and makes provision for the admission 
of Lloyds and Inter-insurers’ associations domi- 
ciled in other States, and also provides for the 
conversion of a Lloyds into a stock company. 

Article 10-A covers Mutual Automobile Fire 
Insurance Corporations, telling how they may 
be incorporated and containing provisions as to 
liabilities; reserves; cancellation; divi- 


assets ; 


dends ; assessments ; examinations, etc. 


Article 10-B. 
Casualty 


reports ; 
This article relates to Mutual 
Automobile Insurance Corporations, 
and treats, in general, of the same class of sub- 
jects for this group of companies as does Article 
1o-A concerning Automobile Fire Companies. 
Article XI covers Laws Repealed, etc. 
Independent statutes relating to insurance 
companies, taken from the Penal Law, deal with 
Arson; misconduct of officers ; 
rebates ; 


such subjects as: 
statements; discriminations and 
acting as agent without authomty; circulating 
false literature; perjury, etc. 

The franchise tax on insurance corporations, 


false 


from the Tax Law, and other provisions from 
the Tax Law, are also included in this book, as 
are likewise extracts from the General Corpora- 
tion Law and the Stock Corporation Law. 

The book contains about 560 pages, including 
a copious index, which in itself occupies over 
fifty pages. 

Parker’s New York Insurance Law is sub- 
stantially bound in buckram, and sells at $6 per 
Orders should be placed with The Spec- 
New York, who are Selling 


copy. 
tator company, 

\gents. ee eee ae 

HOW HE GOT OUT OF A RUT 
John Walker Got Ahead by Buying Ten- 
Year Endowment Insurance 

By Irvine Loes 
John Walker was worried. He had just re- 
turned from his tenth annual vacation, He had 
met some younger men at the summer resort 
who were making twice as much money as he. 
Suddenly it dawned upon him he was in a rut. 
When he first got his present job, ten years 
ago, he found a well-worn rut ahead of him. 
All he had to do to get along fine with the boys 
was to follow that same old rut. How could he 
eet out of the rut?) How much money did he 
have in the savings bank? None! He had 
started a savings bank account, but it was so 


23 





whenever he 


easy to draw out,the money 
thought he needed some that after a year or so 
he gave it up. There were so many calls upon 
his money. 

Suddenly it dawned upon him that the only 
way he could get out of the rut was to buy a 
ten-year endowment policy. Under such a plan 
he would be forced to save by paying the pre- 
mium every three months, and at the end of 
ten years would receive $1000, or $5000, or what- 
ever amount he might need to start afresh for 
himself. 

There are many John Walkers in the world. 
If they would only listen to the life insurance 
solicitor, how much happier they would be. 


Bills Keep on Coming In 

It has been truly remarked that while a man 
can be a little bit sick, or a little bit in love, he 
can't be a little bit married, or a little bit dead. 
Then 
his responsibilities and family expenses—and, of 
course, his joys—begin. But when he is dead 
he is all dead. No doubt about that. But the 
bills keep on coming in just the same as if he 


When he is married he is all married. 


were alive, 
is not there to pay them. 


They don’t stop simply because is 
Oh, no. The store- 
keepers don't I won’t bother 
Widow Jones with this bill; her husband is 
gone, poor thing, and she needs the money more 
Not at all. The grocer and butcher 
and doctor have mighty little sympathy. Food 
and clothing and doctor’s bills keep on coming 


say, “I guess 


than I do.” 


just the same—even with more devilish per- 
sistency, if possible—as when the breadwinner 
was alive, driving many widows and depen- 
dents to work or want, as the statistics show. 

I wonder why this so often happens in well- 
to-do families, when an easy, sensible, econom- 
ical, partial-payment plan is right at hand for 
the man to take advantage of if he is in fair 
health and earns a little money over and above 
expenses, as most men do. He pays his coal 
hills, his house rent, the school bills for his 
children, and other expenses, as a matter of 
course, even if he has to groan a little to do so. 
Who does he imagine is going td pay those bills 
for him if he is taken away? Not his neighbors 
or his friends. Perhaps it never occurred to 
him that he could arrange to have a life insur- 
ance company step in and take his place. Lots 
of men are awfully careless. They need prod- 
ding, Particularly at this time, when things are 
more or less unsettled.—Thos. A. Buckner, Vice- 
President of the New York Life Insurance 
Company. 


Standard Life to Move to St. Louis 

St. Louts, Mo., Jan. 24.—An announcement 
was made here this morning that the head offices 
of the Standard Life Insurance Company of 
Decatur, I1l., will be moved from Decatur to 
St. Louis and will be established here by Febru- 
ary 15. The offices will be established in the 
Republic National Bank building. 

The Standard Company owns a controlling in- 
terest in the Commonwealth Company of Omaha, 
Neb., and after locating in St. Louis the policies 
of the Commonwealth will be taken over by the 
Standard. The company then will have $84,- 
000,000 of insurance in force. 





AT THE CAPITAL 


Happenings of Interest to Insurance 
Men 


EASIER INCORPORATING SOUGHT 


Bill Up to Remove Taxes on Telegraph and 
Long Distance Telephoning 

WasHINGTON, D. C., Jan. 24.—Amendment 
of the corporation law of the District of Colum- 
bia, so as to make Federal incorporation of in- 
surance and other companies easier, is sought by 
local interests, and a measure providing for the 
necessary changes has been introduced in Con- 
gress by Representative Zihiman of Maryland. 
If adopted, the measure wotld make it much 
easier for companies desiring to do a foreign 
business to secure adequate charters, as it pro- 
vides that the directors need not be residents of 
the District nor need the stockholders’ meetings 
be held there, although resident trustees are 
called for. Under the charter provided, a cor- 
poration would not be confined to any particular 
line of business, nor would it be prohibited from 
holding stock in other corporations. It is pro- 
vided that business may be commenced when a 
maximum of $1,000,000 in capital stock is paid 
in, regardless of the amount of capitalization, 
while the present law requires that one-tenth of 
the capital stock must be paid in in cash before 
business may begin. 

A bill providing for the immediate repeal of 
the taxes on telegraph and long-distance tele- 
phone messages has been introduced in the 
House of Representatives by Congressman Al- 
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for a number of American Life Companies. 


risks on the Coinsurance basis. 
your papers. 


Head Office, Waterloo, Ontario. 








mon of Alabama. The message taxes are all 
that remain of the transportation taxes, the 
others having been repealed on January 1, and it 
is felt by Mr. Almon that the repeal of these, 
also, will have a beneficial effect upon business. 

The interstate transportation of stolen moving 
picture films would be made a violation of law 
under the terms of a bill introduced in Congress 
by Representative Walsh of Massachusetts, The 
measure provides that whoever shall transport 
or cause to be transported in interstate or for- 


films. 


eign commerce a motion picture film, knowing 
the same to have been stolen, or having knowl- 
edge that the same is a copy of a film made from 
the negative or positive print thereof without the 
authority of the owner or in violation of the 


copyright laws, shall be punished by a fine of not attend. 


more than five years, or both. 


Similar penal 


are provided for whoever shall receive, cone 
store, barter, sell, exchange or dispose of such: 
Any person violating the act may b@ 


You will appreciate our quick decision and prompt service in your cases, | 


Reinsurance on the yearly Renewable Term plan, or for substandard” 
Our decision given by wire on day of receipt of | 


THE ONTARIO EQUITABLE LIFE & ACCIDENT | 
INSURANCE COMPANY 


S. C. Tweed, President 


A 
$ 


more than $5000, or by imprisonment for nop 


oe9 


punished in any district in or through which 
such motion picture film has been transported, 4 


a 


Special American Lie Convention Meeting: 

A special one-day meeting of the America 
Life Convention will be held March 1 at French 
Lick Springs, Ind., in conjunction with he | 
annual meeting of the medical section, for the 
purpose of discussing the opening for the us¢ 
of members the Medical Information Bureay 
Representatives of all companies are urged to) 
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Course 
original Agents’ Training Course for new and 


A complete 
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2. Advertising Helps—In addition to a suc- 
cessfully established PROSPECT BUREAU, 
the Company now furnishes its representatives 
a wide variety of advertising novelties on the 


3. New Policy Forms—Increasing the sala- 


4. Sweeping Liberalization of Disability and 
Double Indemnity Provisions—Double Indem- 
nity will be issued for the entire life of the 
Total Disability will be pre- 
sumed to be permanent when it has existed 
continuously for three months, irrespective of 


For information regarding the opportunities in our agency 
force, address: 


HUNT, 


Supt. of Agencies 


1922 will be a Big Year for 
Guardian Agents 


New features of Agency co-operation and policy 
improvements equip Guardian field men for unsur- 





The Guardian Life Insurance Company 


OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 Union Square, New York | 
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BUYS KANSAS COMPANY 


Syndicate Gets Continental Life— 
E P. Melson Its Head 


WILL MOVE TO ST. LOUIS 


Officers Resign on Completion of Deal and 
New Ones Are Elected 

Sr, Louis, Mo., Jan. 24.—A syndicate headed 
by E. P. Melson, prominent St. Louis insurance 
man, completed negotiations at Kansas City, 
Tuesday, by which the entire stock of the 
$4,500,000 Continental Life Insurance Company 
will be controlled within the syndicate. This 
move completed an acquisition of stock begun 
November 10, 1921, when Melson’s syndicate 
purchased the majority holding amounting to 
29,000 shares for about $1,000,000. Accounts of 
the deal at that time told of the probability of 
the company’s move here, contingent on the 
purchase of the minority stock. 

Simultaneously with the assumption of com- 
plete control, it was announced by officers of the 
company that its offices would be moved from 
Kansas City to St, Louis at once. 

The minority of stock, involving 20,000 shares, 
was bought from individual shareholders. The 
Continental Life Insurance Company, prior to 
the sale, was largely dominated by Kansas City 
interests. The absorption of minority holdings 
by the syndicate in which St. Louis investors 
have the preponderance of influence is said to 
have determined the move from Kansas City 
here. 

According to a statement issued at the time 
the majority holdings were purchased from 
Massey Wilson, president of the International 
Life Insurance Company, the Continental com- 
pany was doing business of $360,000 a year. It 
is said to have assets amounting to $4,500,000, 
with $36,000,000 worth of life insurance in 
force. Two hundred persons make up the cen- 
tral office force, which will move to St. Louis. 

The sale was followed by the resignation of 
the officers and most of the directors. These 
new officers and directors were elected: 

E. P. Melson, president; C. P. Bolin of St. 
Louis, William Harper of St. Louis and John 
W. Cooper of Kansas City, vice-presidents, 
and these directors: E. P. Melson, C. P. Bollin, 
William Harper, Charles G. Revelle, all of St. 
Louis; Joe W. Ingrem of Salisbury; Mo,; John 
W. Cooper, Charles M. Howell and C. C. Jones 
of Kansas City. 

Kansas ‘City Life Makes Gain 

At the end of 1921 the statement of the 
Kansas City Life Insurance Company of Kan- 
sas City, Mo., showed that during the year the 
Tesources of the company had increased $4,625,- 
432, while its total surplus gains were $899,182, 
including gains in surplus to policyholders of 
$220,377, and in surplus unassigned of $678,805. 
The net admitted assets of the company are 
now $22,010,867, while the surplus to policy- 
holders is $2,643,874, embracing capital, $200,- 
000; apportioned surplus, $1,563,354, and un- 
assigned surplus, $880,520. The legal policy re- 
serve now amounts to $18,783,770, and the in- 
surance in force to $226,711,221, All policies 


are registered and secured by a deposit of 
securities with the State of Missouri, which 
now amounts to $15,382,021. 

At the recent annual meeting of the directors 
the following officers were elected: President, 
J. B. Reynolds; vice-presidents, Wood Arnold, 
Edward S. Villmoare and D. T. Torrens; secre- 
tary, C. N. Sears; assistamt secretaries, L. C. 
Owen and Ernest M. Weaver; cashier, D, E. 
Mathes; actuary, R. M. Webb; assistant ac- 
tuary, F. M. Williams; medical director, Dr. 
Henry A. Baker; associate medical director, Dr. 
Et. BP. Batt 

During several years past considerable gains 
were shown in the insurance in force of the 
company, but during the past year the more 
noticeable gains are in the financial columns of 
the statement. The company had a satisfactory 
mortality experience, and its rate of interest on 
investments made during the year exceeded 7 per 
cent, so that last year was the best in its history, 
from a financial standpoint, and a satisfactory 
gain was also made in the amount of insurance 
in force. 

EUREKA LIFE CELEBRATION 
CANCELED 
Death of Joseph H. Leishear Brings Change 
in Plans 

The death of Joseph H. Leishear, secretary 
and treasurer of the Life 
Company, Baltimore, which occurred on Friday 
of last week, has resulted in the cancellation of 
all plans for the anniversary celebration which 
the company had nearly completed. 

The company will have been in the business 
forty’ years this February, In consequence, a 
celebration had been planned to which the 
agents of the company were invited. A business 
conference was to have been held in the morn- 
ing and a banquet in the evening of February 4. 


Eureka Insurance 


OHIO LIFE UNDERWRITERS MERGE 
Form State Organization With E. B. 
Hamlin President 

CoLtumsus, O., Jan. 24.—A State organiza- 
tion of life underwriters’ associations, the second 
of its kind in the country, was formed in Co- 
lumbus, O., last week. Representatives of twelve 
associations throughout the State attended the 
meeting. FE. B. Hamlin, Cleveland, was elected 
president; Henry A. Stout, Dayton, vice-presi- 
dent, and George A. Bredehoft, Columbus, sec- 
retary-treasurer. 

Delegations to the meeting were present from 
Columbus, Akron, Cincinnati, Cleveland, Day- 
ton, Lima, Springfield, Toledo and Youngstown. 

Cleveland, Cincinnati and Columbus will be 
the Ohio cities cooperating in sales congresses 
which will be held throughout the country dur- 
ing March. 

American Life of Detroit 

The annual statement of the American Life 
Insurance Company of Detroit, formerly the 
Northern Assurance Company, of which Clar- 
ence L. Ayres is president, makes an interesting 
showing. The assets of the company now agere- 
gate $6,366,433; after providing for all reserves 
and liabilities, there remains a capital and sur- 
plus of $217,260; the regular policy reserve 
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PLANS BUILDING PROGRAM 


Samuel Untermyer Would Change 
Laws 


WANT LIFE COMPANIES TO INVEST 


Scheme Involves $100,000,000 Metro- 
politan Life Interested 

Samuel Untermyer, the insurance publicity 
expert, early this week brought out a new plan 
for relieving the housing situation, in which 
plan the aid of Metropolitan Life Insurance 
Company and other life insurance companies 
is an essential feature. The plan calls for the 
expenditure of $100,000,000 for the building of 
1500 apartment houses. Mr, Untermyer looks 
to the large life insurance companies of New 
York city to finance the plan. 

In his announcement, Mr. Untermyer said 
that the plan had already been laid before the 
officials of the Metropolitan Life Insurance 
Company and that they had expressed their 
willingness to help. Inquiry at the office of the 
company revealed the fact that they had nothing 
to say about the matter at this time further 
than that the plan had been submitted to them. 

It was pointed out that to carry out the plan 
drastic changes in the present laws regarding 
life insurance company investments would have 
to be made. As the laws in New York now 
stand no company is allowed to own property 
other than that necessary for the conduct of its 
business. Changing these laws involves a funda- 
mental change in the present system of life in- 
surance investments. 

Charles J. Peabody, president of the Mutual 
Life Insurance Company of New York, when 
asked his opinion concerning the plan, replied 
that he “did not think any intelligent man takes 
the plan seriously.” 

At the New York Life Insurance Company 
offices no one cared to make any statement 
about the matter. The same was true in the 
offices of other New York companies, 





amounts to $5,852,837 (including disability re- 
serve), and additional reserves are provided for 
installment trust benefits, unadjusted claims, ad- 
vance premiums, taxes, etc., as well as $38,873 
apportioned as dividends. 

On December 31, 1921, the paid-for insurance 
in force was $60,037,507, and the company’s in- 
come last year was $1,602,921. The consolida- 
tion of the Northern Assurance Company with 
the American Life of Iowa during 1921 resulted 
in practically doubling the insurance in force, 
while the assets now exceed those of the North- 
ern a year ago by $3,850,000. The statistics 
above given show that the company is in a 
healthy condition and that its officers are imbued 
with the spirit of progress. 





National Life and Accident Superintendents 
Meet 

NASHVILLE, TENN., Jan. 22.—Nashville, Tenn., 
was the scene during the week of January 16-21 
of a conference of the superintendents of the 
National Life and Accident Insurance Company, 
which has its home office in that city. One 
hundred and twelve superintendents from 
twenty-three different States were in attendance. 
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First Mortgage Loans. 


Loans on Policies and Premium Notes..... as 3 
U.S. Gov’ t, County and aie ME BOnGs:. sa... 
Cash in Office and Banks. . a 
Agents’ Accounts (Secured). . 

Interest due and accrued. ............. 
Premiums due and deferred.................... 
EAU Cir theg):\c to (i 


Assets not taken credit for..................... 


above size. 








1867 


55th Annual Statement of the 


1922 


FQUITABLE LIFE 


Insurance Company 


OF IOWA 


ASSETS 
Real Estate. 


(Secured by Real oe appraised at. oa 
$114,532,054.00) 


4,788,355 .07 
2,708,440 .83 
331,260.17 
364,732 .72 
1,068,462 .46 
736,506 .25 
4,532.78 





$39,624,869 .87 
390,030.83 


$39,234,839 . 04 


Total Admitted Assets. .. . 


Insurance in Force December 31, 1921. 
Increase in Insurance in Force during 1921. 
Increase in Assets during 1921. 

Ratio of Actual to Expected Mortality. . 


December 31, 1921 
$ 800,000.00 


28,82 22,579 .59 


Full Level Premium Reserve... . 


Dividends apportioned 
payable in 1922.... 


Policyholders’ Dividends o on 1 Deposit at Interest. 
Policyholders’ Div idends held ienein to Contracts 


Taxes payable in 1922. . 
Miscellaneous L iabilities. . 


Mortality Fluctuation Fund. 


Unassigned Funds and Ca 


Miotal digouites eo ences coe ee oes Bo 
$286,934,616. 
32,396,209 . 
5,558,744 . 


to livi ing ‘policy holde rs 


pital Stock. 


LIABILITIES 


. $34,219,350 .00 


1,482,128 00 
474,094 67 
100,339 .49 
220,350.00 
309,850.16 
584,000.00 

1,844,726 .72 


$39,234,839 .04 
49 
25 
78 


€ "707 
34.7% 


For Information Address: Home Office: DES MOINES 


The Company continues its policy of Service to elses placing Low Net Cost and Sound Financial Condition 
That this is appreciated by policyholders is conclusively proved by the fact that 68 per cent of all 
business written since organization is still in force, a very notable record. 
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** Life Insurance and 


—How lo Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 
Incorporated 
Box 617 Louisville, Ky. 


EE ee ———— 
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Don’t Delay 
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GENERAL AGENTS 


WANTED 


If you mean 


Business 


If you can do 


Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Decide Today 


on — - e —  -) 


PHILADELPHIA LIFE INSURANCE COMPANY 


i111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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EQUITABLE MANAGERS MEET 


Hold Three-Day Session at Hotel 
Pennsylvania 

General agents and managers of the Equitable 
Life Assurance Society of New York, held the 
second annual inaugural conference at the Hotel 
Pennsylvania last week. The meeting began 
Wednesday and ended last Friday. 

The conference was opened by Vice-President 
cy. Westfall, who made a review of the 
Equitable’s record for 1921. The program in- 
cluded a study of the best methods of improv- 
ing agency organization and plans for the fur- 
ther education and training of agents along the 
highest salesmanship lines, in which the 
Equitable has taken a leading part during re- 
cent years. 

The feeling among field managers is that more 
life insurance will be written in 1922 than was 
secured in 1921. This belief is strengthened by 
the fact that the Equitable’s new business has 
shown an increase during the past two months 
over that of the corresponding months of 1920. 


MAGNOLIA STATE LIFE MEETING 


Holds First Annual 
New Officers Added 

The first annual stockholders’ meeting of the 
Magnolia State Life Insurance Company was 
held at the company’s home office in Jackson last 


Company Session— 


Monday. 

The following names were added to the direc- 
torate: Dr. A. J. Ware, Greenville, Miss. ; 
M. H. Dailey, Jackson, Miss.; J. M. Carter, 
Quitman, Miss.; Col. A, F. Prescott, U. S. 
Army; T. A. O’Heren, Vicksburg, Miss.; J. M. 
Bass, Hazlehurst, Miss.; Dr. J. P, Conn, Monti- 
cello, Miss.; A. B. Hobbs, Jackson, Miss.; M. G. 
McNair, Gulfport, Miss. 

The board of directors elected T, A. O’Heren 
second vice-president and T. D. Reese third vice- 
president. 

In the evening a banquet, including the full 
directorate, officers and a few prominent busi- 
ness men, was held at the Edwards hotel. 
President Taylor presided. Addresses were 
made by ex-Governor Theodore G. Bilbo, Secre- 
tary McCoy, A. F. Barbour, secretary of the 
lississippi Fire, Hon. T. M. Henry, Insurance 
Commissioner, and others. 


Offers to Insure Arkansas Ministers 

Littte Rock, Ark., Jan. 22—A, B. Banks of 
the Home Life, Little Rock, has offered to in- 
sure the life of each southern Presbyterian 
minister in the Arkansas Synod for $1000, and 
he will pay the premium as long as the minister 
lives in this State. The Synod at its recent 
mecting at Biytheville passed a vote of thanks 
to Mr. Banks, and each one will avail himself 
of the proffered benefits. Mr. Banks was for- 
merely a school teacher in Dallas county. 





Insurance Probe in New Jersey 
A State-wide investigation of insurance in 
New Jersey has been proposed in a resolution * 
introduced in the New Jersey Assembly. An 
appropriation of $15,000 will be asked to defray 
the cost of the probe. 
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DEAN OF ACTUARIES PASSES AWAY 
James M. Craig of Metropolitan Life is 
Dead 
James M. Craig, actuary for almost fifty 
years with the Metropolitan Life Insurance 
Company, died at his home in Ridgewood, N. J., 
last week. Mr. Craig had made a specialty of 
actuarial science and insurance law and was en- 
tirely familiar with the statutes and rulings of 
commissioners in all States. He had, accord- 
ingly, acquaimtance with the departmental off- 
cials throughout the country, such as probably 
no other man has had during a half century. 
He was for many years a member of the Ac- 
tuarial Society of America and was president 
of that society for two years, having been 
elected in May, 1915. The council of that body, 
in 1916, when he retired as president, presented 
to him a Tiffany ship clock in commemoration 

of fifty years of service in life insurance. 

Mr. Craig constructed the industrial mortality 
tables, which have been adopted by New York 
and other States as the standard industrial 
tables. He wrote many booklets and 
tributed many articles on the science of life 
insurance, with particular reference to industrial 
insurance, on which he was considered an au- 
thority by the insurance world. 


con- 





W. C. Coleman Elected President of 
National Savings Life 
W. C. Coleman was elected president and 


chairman of the board of directors of the newly 
organized National Savings Life 
Company of Wichita, Kansas, at a recent meet- 
Other officers 


Insurance 


ing of the board of directors. 


elected- were: C. M. Jackson, vice-president ; 
Louis A, Boli, Jr., vice-president and agency 


director; L. L. Marcell, vice-president; W. M. 
G. Howse, secretary and chairman of the risk 
committee; L. W. Clapp, treasurer. 

The National Savings Life Insurance Com- 
pany will have a capital stock of $300,000, of 
which $100,000 will be subscribed by citizens of 
Wichita and Sedgwick county, The balance of 
the stock is to be distributed throughout the 
State. The company will have a paid-in surplus 
of $275,000 when the stock is re-distributed. 

The company will have 25 directors and an 
advisory board composed of 250 leading citizens 
It is hoped to have a member of 
the advisory board in every county of the State. 


of Kansas. 


JEFFERSON STANDARD TO BUILD 
Will Erect Fifteen-Story Structure on Plot 
Bought in 1917 

The Jefferson Standard Life of Greensboro, 
N. C., is preparing to erect a home office build- 
ing of fifteen stories on the old court house site 
in Greensboro, N. C. The property was ac- 
quired in 1917, but on account of the war the 
company made no immediate preparations to 
build. Several officers of the company have 
interested themselves in the designs of the home 
office buildings of other companies, in order that 
the Jefferson’s building might be the acme of 
perfection. The court house will be demolished 
within the next few weeks, after which work 
will immediately start on the new structure. 

The company’s annual convention was re- 
cently held at Miami, Fla. President Price, 
Vice-President Latham, Secretary O’Donohue, 
Treasurer Gold, Assistant Treasurer Johnson, 
Medical Director Dr. Battle, Auditor Ross and 
Assistant Secretary H. P. Leak represented the 
home office, while the field forces were over two 
hundred strong in attendance. 

J. H. Jeffries, from the vice-president’s office 
of the Penn Mutual, was among the guests, de- 
livering a strong address. 

The company is getting ready to enter the 
accident and health business some time during 
the current year, 

Royal Union Mutual Life’s Progress 

Among the gains made during the past year 
hy the Royal Union Mutual Life Insurance 
Company of Des Moines, Ia., are the following : 
In insurance in force, $1,481,172; in admitted 
assets, $1,040,371; in amount of securities on 
deposit with the State to protect policyholders, 
$788,347. 

During the year 1921 the amount of insurance 
issued and restored was $9,027,167, and the com- 
pany closed the year with insurance in force 
aggregating $65,282,454. Its admitted assets on 
December 31, last, amounted to $10,945,271, and 
its total surplus, assigned and unassigned, was 
$1,285,794. These figures denote a prosperous 
year for the Royal Union Mutual Life. One 
feature of much interest in connection with this 
company is that the rate of its average interest 
and profits earnings during the last ten years has 
been 6.09 per cent. Frank B. Jackson is presi- 
dent and Sidney A. Foster is secretary. 





first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 
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THE MUTUAL BENEFIT LIFE INSURANCE COMPANY 


OF NEWARK, 
FREDERICK FRELINGHUYSEN, President 


1845 


NEW JERSEY 


1922 





TRANSACTIONS OF 1921 


INCOME 
Premiums. ........ 
err se tern oe Scrny gira ike ahem 
Rents (including $112 ,000. 00 for Company’s oce upancy of its 
own buildings) . : 


260,299. : 


Accrual of Discount on Bonds....... altho Soa eS 14,180.71 
a vu: ait ose werent or eete a are oe 2,155.00 
Proceeds of Income Insurance Policies left with Company.... 1,233,086 90 





$62,288,497 . 


etal... 14 
ASSETS 

ee i EE <r $2,560,710 .06 
ee eg Oe ENE SS [a es A ee ee ean oe are eee tee WIRE 5,805,000 .00 
Liberty Loan Bonds, WROD WEINE .... oee icc vdesedis cisain cn 42,910,887 .41 
Other Bonds, Book Value...... 59,734,739 .87 
Real Estate Sonenne- ee Saar id a Swe dati cx or neta Gal ae ok 123,735,785.02 
Real Estate. . eee fice Bay ra oy hs wap anata hens a wine ern 2,626,796 .02 
Loans on Policies. = Pe eee Pert eee 57,065,958 .85 
Railroad Stock acquired i in re eorga SIZENIOI«.< s4:cal cai ee 27,712.50 
Interest due and accrued and other assets less unadmitted assets 11,064,623.70 


MI i554 5u sos ou mew 0se06 ses ees 6 phe wma warginailevelsieataiere ete seul s "$305 >, 3,532, 213.. 3. 


*Total Ae Sima: F ceili aii TRS Rak CNSR ie IE 5 sc 5 5 isa- se ice ta cogs shire Bice oo 15 Sa aa nb So -S,w  nlve dia al adecw Wem a wR ge 
‘On pass of anatket Values Gxed by State Insurance Desa tnenk «56. 5.6.5.<:sic:s.6isies wi 6 oe gies eseco sarees sieieieie © 0.0.8 618 616 410.0 5:40 51 416) 518 ea aie) oda Boreleve 


On basis of amortized values of bonds (New York Standard). 
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DISBURSEMENTS 
POAT IGN ID 5 5:0 50a 02s 5 iolaveceoistererolaccrax 
Endowments 
ACU Sp or get ee iron MDMA Ne tne doi teicher enn 
Surrendered Policies... . 


Dividends or Return Premiums. 


$11,461,611.87 
2'514'830_ 35 
131,754.44 
5,631,564 91 
91471261 ,21 
$29,211,022.78 





Lotall Paid Policyholders so: .:..6:6.66 ss oda oioveeewd .78 
Taxes, Mees and TACGHSES «6. 66. < oa.s.. oce.ccsre occa Coals pucucuae 1,080,774 .04 
Commissions and Pe GRMCN AM ADERSS e015 15/2 6 s,c10) 1 oie eo a 4,906, "627.94 
Office E xpenses, including Salaries ..........0.0scccenccces 1,146,099 .14 
PREM OLGA IB CSES oreo a eka eee cin csi eita nine. Fh Te eet clewnle Seen "716,986.10 
Reduction in Book Value of Securities................2-000- 76,850.84 
Paid Under Income Insurance Policies..............e.eece0+ 884,723.77 
EH VESCOA TOR POUNCGNOACES 6 5.5 nis nsc'e. fo son cbc greikcheee ce Sele 24, 265,412.53 

20 09 UR Ed a a ORC SU cee ae ere Pe CCE $62,288 497.14 

LIABILITIES 

LTT Co 5 7s ee Oe a) ie en $268 ,580,217 .00 


Present Value of Amounts not due on Income Insurance Claims 6,540,803 .00 


WERE eI BUENOS io 55.55 Osis ea ate oie cidin. Se bue EMOseL Pca eo 3,950,731.05 
Regular Dividends Payable in 1922...................0000: 10,661,048.19 
*Contingency Reserve Funds: 

Suspended Mortality Fund. . $8,392,235. 2% 


23 

Dividend and Expense Equz ‘lization Fund.. 971,340.76 
Security Fluctuation and Real Estate Depre- 

CIMLIGH WWE 606. oe scses. 00 6,435,838 .20 


15,799 ,414.19 
si TCs 12 ARE AR Oe eRe, rte eas eo ROA NN ERC eran Porte Nor AB "$305,532,213.43 
$9,004 263 .03 
10,065,109 24 
16,528,686 .33 





INSURANCE ACCOUNT—PAID- FOR BUSINESS» 


DW IRE OW EV EE BR DIL as 5:5 oe) 96:04 6 505 0s wi 5 iw. lo 8 mre seve.ucereterele 41,282 
ay bon a 2 Ue |<) a ae ere erar ener 477, 217 
Increase in insuzance in force during year...............000+- 21,173 


Policies Insuring eS eee eee ee Ce ee OP ne eRe $168,516,755.00 


1,415,984,749 .00 
"104 932, 198.00 


The expenses incurred in obtaining the new insurance of the year amounted to only 78.8 per cent., and the Totai Insurance Expenses to only 
59.4 per cent. of the amount allowed by the insurance law of the State of New Yor 

Net Rate of Interest Earned on Invested Assets (Book Values) 1921, 4.96 per cent. 

A full report of the year’s business will be mailed upon request to the Home Office or to any agent. 
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DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 





PROGRESSIVE $3 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 





On Agency Matters Address, 
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A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 William Street 
New York 


Chicago Office 
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New York Life’s Early Figures 
While the financial statement of the New 
Life Insurance Company of New York 
cannot be completed until the promulgation of 
the official valuations of securities by the State 
Insurance Department, the company has pre- 
pared data which give a close idea of its prog- 
ress in 1921. 

The new insurance paid for amounted to 

$586,137; 600, and the insurance in force on 
December 31 increased $278,799,768 to the sum 
of $3,816,098,524, represented by 1,675,435 poli- 
cies. The company’s total income in 1921 was 
$02,025,327, an increase of $8,781,301 over 
1920, and its payments to policyholders $121,- 
331,182, exclusive of disability and double in- 
demnity claims. Loans to policyholders during 
the year exceeded $40,000,000, and were $10,- 
000,000 more than in 1920. 

The new business mentioned above does not 
include over $17,000,000 of insurance revived, in- 
crease in old policies and additions by dividends. 
During the year the company was obliged to 
decline 17,805 applications for nearly $76,000,000 
of insurance. 

The foregoing facts indicate that the New 
York Life had a very good year in 1921. It is 
now composed of members holding 1,675,435 
who own the 
company, and who alone receive the profits of 


York 


policies, who are the company, 


the company. 

Equitable of Iowa Increases Business 

Large 1921 are indicated by the 
fifty-fifth statement of the Equitable 
Life Insurance Company of Iowa, which is lo- 
cated at Des Moines. During the past year the 
company added $5,558,745 to its assets, which 
now aggregate $30,234,839. In the same period 
it also increased its insurance in force by $32,- 
396,209, so that the amount in force December 
31 last was $286,934,616. 

At the end of last year the company’s policy 
reserve on the full level premium basis was $34,- 
219,350. The company had also set aside divi- 


gains in 
annual 


dends apportioned to living policyholders, 
payable in 1922, to the amount of $1,482,128, 
and it held dividends on deposits for policy- 
holders amounting to $474,095, and dividends 
subject to contracts, $100,339. A tax reserve 
of $220,350, and the sum of $309,850 against 
miscellaneous liabilities complete the actual 
liabilities of the company. In addition it set 
aside a mortality fluctuation fund of $584,000, 
and still had unassigned funds and capital stock 
to the amount of $1,844,727. 

The affairs of the Equitable Life of Iowa are 
administered conservatively, and with the 
primary idea of giving the best service and pro- 
tection to policyholders at a low net cost, and at 
the same time maintaining the company in a 
strong financial condition. The high esteem in 
which the company is held by policyholders is 
indicated by the fact that 68 per cent of all its 
business written since organization is still in 
force. 


lowa Life and International Life and Trust 

In Tue Spectator of October 27 it was 
stated that plans were under way indicating the 
probable consolidation of the Iowa Life Insur- 
ance Company of Waterloo, Ia., with the In- 
ternational Life and Trust Company of Moline, 
Ill. It is understood that although this deal has 
not been consummated as yet, it is likely to be 
authorization by the stockhold- 
ers of the two companies. A usually well in- 
formed life insurance man in the Middle 
West reports that the general understanding 
is that the International is contemplating 
paying ~the Iowa Life for its business a 
price which is deemed rather high. The Iowa 
Life’s statement as of January 1, 1922, shows 
assets of $618,973, with a policyholders’ surplus 
of $115,558, the lega! reserves being $486,151, 
and the insurance in force, $4,290,355. 
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Extracts from the Statements of Life os haimmncabiaia for 1921 


The following figures from the statements of life insurance companies, covering the year 1921, 


have been 


mostly compiled from returns made direct to THe SPEcTATOR. 


Total 

NAME OF COMPANY Income 
American Central, — anapolis, Ind. $2,826,757 
Amicable Life, Waco, Tex......... 951,796 
American Life Reinsurance, Dallas, Tex. 266,583 
Clover Leaf L. & C. , Jacksonville, Tie... 1,152,784 
2,481,774 


Colonial Life, Jersey City, N. J... 


Mass... 


Columbian National, Boston, Mass..... —....... ... 
Equity Life, Toronto, Can. 
Gem City Life, Day ton, es 
Home Life, New York, N. 
Idaho State Life, Boise, i. 
lowa Life, Waterloo, 1 A aati aie 
Kansas City Life, Kansas City, Mo 
Lincoln National, Fort Wayne, Ind. 





23¢ 
6, 291 084 


Massachusetts Mut., Springfield, Mass 
Midland Insurance, St. Paul, Minn. 
Midland Life, Kansas City, Mo 

Montana Life, Helena, Mont.. a Sas 
National Life, Montpelier, Vt...... 
New England Mutu: al, Boston, Mass. 


33,875,310 
357,972 
$94,101 

1,454,320 

16,080,427 

26,857,925 


New York Life, New York. ...- 202,025,327 
Northwestern Life, Omaha, Neb....... 242 461 
State Mutual, Worcester, Mass........ 14,696,617 
Universal L ife, Dubuque, Ia.......... 101,095 











Paid-for *Surplus 
Insurance Insurance Admitted to Policy- 
Written Gained Assets holders 
$30,722,461 $5,199,7 776 $8,606,412 
4,744,575 ,953,057 4,261,434 
1 4 889,735 8 ,120,698 584,035 
> 766,695 208,829 645,0 
Ff 569.701 71,291,487 5,868,377 





$15,508,263 
27,000,000 


$2,850,912 wast 
11,000,000 22,000,000 

731,947 
1,802,421 
31,810,915 
5,000,000 


785,246 
467,088 
$3,222,328 
2,000,000 
618,973 


53,421 
120,000 
980,991 








37,204,023 22,010,867 1, 
78,639,887 12,804,079 1,051, 963 
132, 187 ,583 147,090,913 6,519,002 
2,038,170 994,136 221,442 
4'598,000 2,227,307 133,120 
5.470.270 4,071,210 708,476 
50,453,617 79,756,969 3,743,935 
82,072,020 116,208,826 5,241,440 
SSG:1STOOO 275-799-768 § © cee 0 thes 
493,000 191,375 1€1,008 





be 
to 
_ 
2 
Ke) 
_ 
_ 

7] 
r= 


42,796,493 
1,776,470 


015,364 


559,658 557.043 


1 ‘615,970 





* Includes capital. tOrdinary business. 





jIndustrial business. 





MARINE ITEMS 











“Lloyds Calendar’ for 1922 


A vast amount of information concerning 
maritime interests, including much of such a 
nature that it had been omitted during the war, 
is presented in the 1922 edition of “Lloyds 
which has just published. 
Every company or agency writing marine insur- 


Calendar,” been 
ance should possess a copy of this valuable book. 
In the limited space at our disposal it is difficult 
adequately to indicate the scope and compre- 
hensiveness of “Lloyds Calendar.” It is di- 
vided into ten sections and is fully indexed, the 
entire book comprising over 760 pages. 

Section I deals principally with almanac and 
astronomical ephemeris, tide tables, etc. 

Section II contains a history of Lloyds; copy 
of the oldest existing marine policy, dated 1656; 
an old policy dated 1680; Lloyds marine and 
fire insurance policies; duties of Lloyds agents; 
data relating to Lloyds signal stations; meteor- 
signals; weather intelligence; Lloyds 
salvage agreement; general and _ particular 
average; York-Antwerp rules; general average 
deposits and guarantees; Lloyds average, bot- 
tomry and respondentia bonds; medals, etc. 

Section III presents matter relating to ship- 
ping; freeboard; density of water, etc. 

Section IV covers suggestions to captains in 
case of disaster; hints to masters of cotton- 
laden steamers; protests; receiver of wreck; 
instructions for using rockets; regulations for 
preventing collisions; signals of distress; rule 
of the road at sea; signals of various kinds, etc. 

Section V contains many tables of weights, 
measures and moneys, with their British equiv- 


ological 


alents; rules governing many calculations; 
thermometrical tables; length of degrees in 
latitude and longitude, measurements and 


various commodities; units for 
freight; victualing scale; interest and distance 
tables; pressure of water; principal coaling 
stations; table to calculate price of goods; 
wages table; postal information, etc. 

Section VI treats of the sextant; the 
chronometer; the compass; Lord Kelvin’s de- 
flector and his vertical force instrument; points 
of compass and degrees; compass signals; 
sounding machines; list of ports and places 
where ships are swung. 

Section VII embraces charts, sailing direc- 
tions and the general navigation of vessels; 
correction of courses: finding the danger angle; 
method of finding stars; Pole Star tables; 
finding of latitude and longitude; distance of 
objects when first seen at sea; distance of an 
object by two bearings; special warnings to 
mariners; ice as an obstruction to navigation; 
loading of timber; use of oil for modifying the 
effect of breaking waves; pilotage; standard 
time; time signals and light lists; provision 
depots for shipwrecked mariners, etc. 

Section VIII relates to text books for exam- 
ination of masters and mates; weather predic- 
tions; prevailing winds, etc. ; 

Section IX presents data 


weights of 


concerning the 
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KANSAS CITY LIFE INSURANCE C - 
e Secti 
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CONDENSED STATEMENT, DECEMBER 31, 1921 notices 
tion. 
First Mortgage Real Estate Loans. $14,031,398. ’ { Le $12 TOs Ther 
d ys lap ae: -gal Reserve. -...++ $18,783,769. 76 
L -oans to Policy OMENS 5... 6 ows ok diene, ae 067, 410.8 Present Value of U inpaid Installment Claims... Ds 174 961 08 veyors ; 
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i in Bank and Certificates of D Jepe sit. aoe 930,550.64 | Premiums and Interest Paid in Advance......... 98 799.26 
eal Estate Owned. A errr cen ALS ane 91,436.91 | Bills and Accounts idan Sete ee enact erat re nee 75,756.49 aa 
Collateral Loans and Bank Stock ' ee iv. 31,672.00 | Set Aside for Taxes............... ee 115,000.00 A gl 
Acc rued Interest on Investment. s 454,914.09 | Paid-Up Capital... : go 200,000.00 iii “Loyd: 
Premiums in Course of Collection and Be. eferred on 865,143.17 Surpus Assigned for. Annual and De- and m 
Agents Debit Balances....... a alban 104,879.06 ferred Policy Dividends.......... 1,563,353 . 57 “di ste! 
Miscellaneous Cash Items... . : 5 eee 1,710.00 | Unassigned Surplus...... .... $80,520.04 ap 
eg $22,209,201 .2 Total hanna | Surplus Assets to Protect 'Policy- . ine 
STOSS. ..... eve here ae .25 oe ee 2.64; ; ially b 
Less Credits and Deductions. er a ai SS "198, 334.01 | sea ae Poe ee aaa a ri | 
Net Admitted Resources...... ..... $22,010,867. 24 | POCA gehen icine idl > A ees Peet eee _.. $22,010,867 .24 pany, 2 
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p. _ # ° . o,°? e e Grand 
All policies are registered and secured by a deposit of securities with the State of Mis- pointed 
souri in the amount of $15,382,021.30. until th 
ers in I 
G. N. SEARS, Secretary J. B_ REYNOLDS, President thoroug 
report 1 
status, 
— Seo coe The ] 
ANNUAL STATEMENT is re ( 
of the c 
AMERICAN LIFE INSURANCE COMPANY aa & 
DETROIT, MICHIGAN admitted 
CLARENCE L. AYRES, President except ¢ 
ASSETS 010,97 5 
First Mortgages on Real Estate (worth in each 
instance double the amount loaned) ... $4,039,142.15 a 
—. Loans and Renewal Premium Notes Even | 
i aaa 1,174,697 .69 oe 
Re. al a (Home Office Property). - prey While 
0 RS enor niaaharg 34, R e e ‘ 
ae S07 a8 $500,000 Authorized Capital not requ 
War Savings Stamps, Tax. Certificates, and sity to | 
Contracts for Sale of Real Estate...... ss on'083 33 . | 
Interest Due and Accrued. eee 34 ° e winter 
Deferred and Uncollected Premiums (net)... 109,247 12 Is NOW offering ie hoon 
Furniture, Underwriting Equipment, Fixtures jus Dur} 
and Supplie s ‘Balances. off) . ne ha ae store wi 
— Debtor alances.... : . None : 
agents Bebtor Balances. Rene SPECIAL INDUCEMENTS ne, 
Total Net ies ee ae ' kaa ea ee elec eas . $6,366,442 .66 plate ele 
LIABILITIES had brol 
Reserves for All Policies in Force, aNReee: for lad Drok 
Disability Reserve. . $5,852,836 .67 to pick 
Reserve for Instalme nt Trust Benefi ts not yet eit ‘ 
ORR es Sighs os Selec ree ee ; ’ 5 0 work 
Res for Present Value of Dis ability  Bene- : 
. 23,222.27 SUPERINTENDENTS and ASSISTANTS compa 
Reserve for Unpaid ‘Claims in Course of Ad- 
justment....... 17,639.11 
Reserves for Pre miums and Interest Paid in Pepa a 
Advance, and Dividends Left on Deposit. r : Co e 
Reserve Funds Apportioned and Set Aside for rrespondence Treated Confidentially CHICA 
Annual and Deferred ris ee Policies... +S : : 
Reserve for Agents’ Credit Balances. . ; . f s e ° Writers 
Reserve for Taxes and All Other Liabilities... 57,133.10 Write today; we may have just what you want ; 
Capital and Surplus (met)........ a 217,259.79 meeting ( 
Boras nk en cael Sow oe MacRae Nok rote EN Fels $6,366,442.66 George | 
GROWTH OF THE COMPANY ; tional Be 
ar Ra aeRaRkE ee | Paid-for : 
Year Ending Income Assets | Reserve | Fy or ALFRED CLOVER, General Manager, business 
CSE ee Reece wee Tt coll Chairman of the Board With the 
Dec. ; 31, 1907... 81, 554.. 41| $144,097. 74| $17,146.15} $2,111,000.00 out the c 
Dec. 31,1909....| 142,852.98! — ret ee ay ait 3a Petry or Civil 
Dec. 31,1911....| 216,065.89] 420,443. | “a 
Dec. 31, 1913.... 311,028.20) 676,046.68) 531,439.87) 10,077,462.00 S A 
Dec. 31, 1915.... 379, *082.24| 1,021,784. 34) 861,144. "86! 12,185,019.45 108 50. La Salle Street CHICAGO, ILLINOIS lar condi 
Dec. 30, 1917....| 502,587.41| 1,476,709. 80) 1,276, "925. 84) 15,310,526.69 He statec 
Dec. 31,1918....| 581,421.99) 1,700,817. 67} 1,511,766.69| 17,615,381.91 ; 
Dec. 31, 1919... | 795,412. 46| 2; 022, 358.54) 1,845,927.55| 23,907,425.66 money 1: 
Dec. 31, 1920.. “| 1,036,400. 16) 2,516,443.58) 2,295,599.14) 30,829,092.85 would 
Dec. 31, 1921....| 1, "602, 920. 61) 6,366,442.66| 5,852,836.67| 60,027,507.20 as 
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Royal family ; His Majesty’s Ministers; foreign 
ambassador's and consuls in London; stamp 


duties, etc. 

Section X relates to fires on ships; fires on 
wool ships ; ports; tonnage dues; quarantine; 
notices to mariners and miscellaneous informa- 
tion. 

There are also lists of Lloyds agents, sur- 
yeyors; places where steam pumps can be hired, 
al a glossary of maritime and commercial 
terms. 

A glance at the foregoing will indicate that 
“Lloyds Calendar” is a work which every fire 
and marine insurance company, agency and 
adjuster should have at hand for reference. It 
is clearly printed on good paper and __ substan- 
tially bound in cloth. This book is obtainable 
at $2 per copy through The Spectator Com- 
pany, New York, 


Peninsular Fire of Grand Rapids 


In response to an inquiry concerning the 
present conditions relating to the Peninsular 
Fire of Grand Rapids, Mich., and the Peninsular 
Casualty Insurance Company of Grand Rapids, 
Insurance Commissioner L. T. Hands, of Michi- 
van makes the following statement: 

In reply to your letter of January 17, relative 
to the Peninsular Fire Insurance Company, of 
Grand ‘Rapids, will say that I have been ap- 
pointed custodian and manager of this company 
until the first regular meeting of the stockhold- 
ers in February. This department is making a 
thorough investigation of the company so as to 
report to the stockholders the exact financial 
status. 

The Peninsular Casualty Insurance Company 
is still doing business. The financial condition 
of the company as shown by examiner’s report 
as of September 30, 1921, is as follows: Total 
admitted assets, $432,955.41; total liabilities 
except capital, $50,864.99; capital stock, $315,- 
010,97; surplus, $67,079.45. 


Even Fly Paper Has Its Uses in Winter 
While the present season seemingly should 
not require fly paper, this warm weather neces- 
sity to comfort even in the bitter months of 
winter has its uses. The other day, an ingeni- 
ous burglar was arrested for breaking into a 
store window. His kit included a roll of fly- 














paper, which, he explained, he pasted over a 


plate glass window to hold the pieces after he : 


had broken it. It was a simple matter for him 
to pick off the pieces of glass and he was able 
to work silently without the usual noise that 
accompanies the smashing plate glass window. 





Casualty Lunch Club Holds Meeting 

Cuicaco, ILt., Jan. 23.—The Casualty Under- 
writers Lunch Club of Chicago held its regular 
meeting on the 19th inst. at the Old Town Club. 
George Woodruff, president of the First Na- 
tional Bank of Joliet, discussed the outlook for 
business in the United States during 1922. 
With the aid of charts, Mr. Woodruff pointed 
out the conditions following the Napoleonic and 
Civil wars and expressed the opinion that simi- 
lar conditions would follow the late world war. 
He stated that the credit crisis had passed, that 
money is cheaper and that these two things 
would assist in bringing about better times. He 
cautioned his hearers to have patience. 
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TO REVOKE LICENSE 


Commissioner Lindquist So Notifies Iowa 
Mutual 

Commissioner of Insurance of Minnesota 
Gustaf Lindquist has notified the Towa Mutual 
Liability Insurance Company of Cedar Rapids, 
Ia., that on January 28 that company’s license 
to do business in the State of Minnesota will be 
revoked. 

In a letter to Richard Lord, president of the 
company, Commissioner Lindquist declares that, 
based upon examinations made by him and 
other evidence that has come to his attention, 
the company is found to be in an unsound con- 
dition, and he adds that it is his opinion that the 
company has failed to comply with the laws of 
Minnesota and that its officers and agents have 
failed to perform their legal obligations in re- 
spect to reports made by it and its officers and 
agents to him. 


Indianapolis Proud of Burglary Rates 

INDIANAPOLIS, INpD., Jan. 24.—A comparison 
of burglary insurance rates charged by Indian- 
apolis, Chiacgo and New York companies has 
been accepted by Indianapolis boosters as a 
proof of advantages derived from residing in 
Indianapolis. Attention has been called to an 
annual premium of $22 on a valuation of $1000 
in Indianapolis, with no contemplated increase, 
compared with rates in Chicago and New York, 
which are about $46 under a recent increase of 
50 per cent. 

The last increase in insurance rates by the 
Merchants and Manufacturers Insurance Bu- 
reau of Indiana took place in September, 1921, 
when rates were advanced Io per cent (from 
$20 to $22) on a valuation of $1000. On a 
valuation of $2000 the rates advanced to $33 per 
The second $5000 in valuation carries 
and the 


annum. 
a premium of $30, the third of $25, 
fourth of $15, 


Aetna to Write Electrical Breakdown 
Insurance 

Tie A£tna Casualty and Surety Company an- 
nounces that it is now prepared to write insur- 
ance against the breakdown of electrical ma- 
chinery. Since engine insurance was first an- 
nounced there has been a demand from owners 
of electrical machinery to secure a similar form 
of protection. In fact, the protection afforded 
by the new policy is very similar to that given 
by the 4Etna engine cover, providing protection 
against loss or damage to the property of the 
assured and to the property of others for which 
the assured is liable, resulting from the break- 
down of electrical machines. Under the term 
“electrical machines” is included motors, gener- 
ators and transformers. When conditions war- 
rant, switchboards, instruments, oil switches, 
starters and control devices will be covered. 


The 1922 prices of Cadillac automobiles have 
been cut between $640 and $940. 


31 


Examination of Employers 
Corporation 

An examination of the Employers Indemnity 
Corporation of Kansas City, Mo., was made as 
of June 30, 1921, by the insurance departments of 
Missouri, Kansas and Iowa. The last previous 
official examination was as of April 30, 1918. 
An examination was started by the Missouri 
and Iowa departments as of August 31, 1920, 
but was postponed, and it was again proposed 
to examine the company as of December 31, 
1920, but this also was deferred because of com- 
plications arising through a reinsurance contract 
with the American Reinsurance Company of 
Huntingdon, Pa. 

The report of the examination is. very exten- 
sive and goes into much detail. It is stated that 
during 1921 the company paid dividends to poli- 
cyholders to the amount of $57,240, although 
the underwriting and investment gains in both 
participating and non-participating departments 
only amounted to $12,819 in seven years, and it 
is claimed by the examiners that dividends 
have, therefore, been paid out of surplus paid in 
by the stockholders, instead of from profits, 

It is also alleged that carelessness is evident 
in connection with the computation of the com- 
pany’s assets and liabilities, and a case is cited 
in which the sum of $50,000 was carried as a 
certificate of deposit, whereas it was found to be 
a loan made to the Insurance Building Company. 
It is further alleged that although the company’s 
statement, December 31, 1920, showed a surplus 
of $309,727, according to the examiners the sur- 
plus at that time was only $26,931. 

President E. G. Trimble, in a statement to 
THE SPECTATOR, said that while he does not 
fully agree with some of the comments of the 
examiners, the company’s annual statement fully 
establishes its status. Its consistent dividend- 
paying record and large investment income, as 
well as its long record of sound underwriting 
and good rates, are entitled to consideration in 
connection with the report of the examination. 
Mr. Trimble says that the company’s statement 
will show $700,000 capital and over $300,000 
surplus, with assets of approximately $3,000,000. 
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ALBANY, N. Y., Jan. 25.—Senator Towner has 
introduced the two Hutchinson House bills, 
amending the insurance law, as follows: 

Amending section 126, in relation to the pub- 
lication of notice of intention to extend the 
term of charter of mutual fire insurance com- 
panies. 

Amending section 187, relating to the election 
of directors of mutual employers’ liability and 
workmen’s compensation insurance companies. 

A bill has been introduced by Assemblyman 
J. Male adding new section 289-b to the High- 
way Law, requiring owners of taxicabs and auto 










































Telephone Beekman 3461 
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HARRY C. LANDWEHR PAUL L. WOOLSTON W. R. HALLIDAY 
CERTIFIED PUBLIC ACCOUNTANT INSURANCE EXAMINER, CONSULTING 
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Prominent Agents and Brokers 

















LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American le Auto- National Union New Amsterdam 
mobile- ford National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 


JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 

























J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. : ! 
Temporary money advanced on strictly private 
ents. 
an communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


ee 
ee, 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY 











NEW YORK 



























Actuarial 








JNO. A. COPELAND 
CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 




















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 
























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accouatants 


THE BOURSE PHILADELPHIA 





























A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg.,. WACO, TEXAS 


ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 
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10 Jackson Place, N. W. Independent Life Building 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 








Telephone, Harrison, 3384 


Insurance Examiners and: Adjuster 














FREDERIC S. WITHINGTON, F. A. I. A. 
3 CONSULTING ACTUARY | 


402-404 Kraft Building Des Moines, Iowa 


Telephone Walnut 3761 





















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 








NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 


With Twenty Year’s Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment departments 
of American and foreign insurance companies, desires to adjust 
losses, procure, capital, and handle fire, marine, life, casualty and 
surety matters on per case or per diem basis. 

Address “ADJUSTER” : 
Suite 314, Temple Bar Bidg. Brooklyn, New York City 
Cable Address: Lawbond—New York 















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 























MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 








75 FULTON ST. 








W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


25 FRANKFORT ST. 
NEW YORK 


LOSSES ARE ASSETS 


When handled with gal regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholders if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 
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Miscellaneous Insurance 








ea 
srucks to exhibit to the State Tax Commission, 
pefore obtaining a license, an indemnity policy 
for not less than one thousand dollars, for 
property damage, and five thousand dollars for 
personal injury. ” 

A bill has been offered by Assemblyman 
Rayher amending section 280 of the penal law 
by prohibiting the practice of law by corpora- 
tions and volunteer associations, except cor- 
porations insuring real property titles or acting 
as real estate brokerage agents, and benevolent 
and charitable organizations and insurance com- 


panies. 


METROPOLITAN CASUALTY SHOWS 
PROGRESS 


Capital Doubled and Surplus More Than 
Doubled 


The Metropolitan Casualty Insurance Com- 
pany of New York, has, during the past year, 
demonstrated the ability of a fundamentally 
song company to recover from the effects of 
wusually bad trade conditions. Its statements 
»s of Docember 31, 1921, makes a fine exhibit, 
getting forth assets amounting to $1,322,135, 
with a net surplus of $233,550, after having re- 
turned to stockholders in the form of a stock 
dividend the sum of $100,000, to compensate 
thm for the reduction of capital in the pre- 
ceding year. This increase in capital from 
$100,000 to $200,000 is substantially a repay- 
ment of a loan made by the stockholders a year 
arlier, when the capital was reduced from $200,- 
00 to $100,000 in order to build up the surplus 
to meet conditions due to the excessively high 
price of plate glass and the inadequate rates re- 
ceived for insurance written before the rise in 
glass prices. 

Among the liabilities of the company are the 
reserve for unearned premiums, $661,625; re- 
stve for unadjusted losses, $46,081 ; reserve for 
Federal and State taxes, $102,500; and other 
liabilities $78,380. 

Some time ago the Metropolitan Casualty 
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gave up the transaction of accident, health, and 
burglary lines because of the then unfavorable 
conditions in those lines, and how confines its 
business to the single line of plate glass insur- 
ane, in which line it started and was success- 
iully conducted for a third of a century before 
its name was changed from the Metropolitan 
Plate Glass Insurance Company. 

Eugene H. Winslow, president of the Metro- 
wilitan Casualty, was the second president during 
the existence of this company, which is now 
iorty-eight years old, and has been at the helm 
during the greater portion of its career. Mr. 
Winslow and his associates are entitled to much 
wedit for the great achievements during the 
fast year. The company has paid policyholders 
since its organization the sum of $7,698,750 
for losses, and is in strong position to furnish 
ist class indemnity to its plate glass clients 
through the future years. 


Plate Glass Rates Cut 
lt is announced that rates for plate glass 
surance in New York city will be reduced 
March 1 about fifteen per cent, use of the new 
tates being permissible from February 1. 


COMMISSIONERS MEET 





Illinois, Indiana and Missouri Insur- 
ance Supervisors Unable to Agree 


INDIANA COMPANIES NOT TO BE 
BARRED 
Further Conference to be Held in Ten Days 
(Special Dispatch to THe Spectator) 

Cuicaco, ILi., Jan. 25.—After an entire day 
of conference in closed session, at which an 
effort was made to reach an adjustment of the 
controversy which has arisen between the in- 
surance departments of the States of Illinois, 
Indiana and Missouri, over the enforcement of 
rulings controlling the conduct of reciprocal in- 
surance concerns in IIlinois and Indiana, Super- 
intendent of Insurance Thomas Houston, of II- 
linois, Thomas S. McMurray, Jr., of Indiana 
and Ben C. Hyde, of Missouri, announced that 
no definite settlement had been reached and 
they will meet again in ten days. 

In the meantime the retaliatory orders of the 
commissioners in which they announced their 
intention to refuse to relicense the companies of 
each other State unless the orders regarding re- 
ciprocals were carried out, will be held in abey- 
ance. Superintendent Houston of Illinois re- 
ports that while no definite decision was reached 
at the meeting today, considerable progress to- 
ward a settlement could be reported, 

The next meeting, which will probably be 
held in Chicago, whenever Superintendent Hyde 
of Missouri is ready, will, it is expected, result 
in a satisfactory settlement of the controversy. 
Just what the terms of the settlement will be, 
cannot be predicted, but it is understood that 
Superintendent Houston and McMurray will 
adhere to their original rulings regarding the 
control of the reciprocal insurance exchanges. 

Superintendent Hyde appears to have changed 
his stand in the matter and has rescinded his 
order barring Indiana companies from Mis- 
souri pending the result of the conference. Fol- 
lowing this action Mr. McMurray has announced 
that he will lift his ban against Missouri com- 
panies. 

Mississippi Legislature Hostile to Insur- 
ance Companies 
[Special Dispatch to THE SPEcTATOR] 

Jackson, Miss., Jan. 24.—If the action taken 
in the lower House of the Mississippi Legisla- 
ture Saturday afternoon is indicative of the 
sentiment of the Legislature, no insurance leg- 
islation will be passed at the present session 
favorable to the fire insurance companies and 
local agents. By a vote of sixty-one to fifty- 
one the House defeated the Mitchell bill, which 
would place the revenue agent on a salary basis, 
and at the same time and by the same vote 
defeated the Mitchell resolution, which would 
have required the revenue agent to appear be- 
fore the Legislature and give a detailed ac- 
count of the fees he has collected during his 
tenure of office, and to show whether or not the 
fire insurance companies now operating in Mis- 
sissippi are not violating the anti-trust laws 
of the State. The defeat of the bill and resolu- 


tion followed a prolonged and bitter debate on 
the floor of the House, 
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PERSONAL ITEMS 








A. E. Patterson, secretary of the Edward A. 
Woods Company, Pittsburgh, has become an 
agency manager of the Equitable Life at the 
home office in New York. 

President E. G. Snow of the Home Insurance 
Company has left for Florida, where he will 
remain until the middle of March. 

James S. Friest, who has been employed in 
the home office claim department of the Ameri- 
can Surety Company of New York for several 
years, has been appointed inspector at the com- 
pany’s Pittsburgh branch office, succeeding C. G. 
Eldridge, who was recently transferred to the 
production department, home office. 





Fire Insurance As a Profession 

The Glens Falls Insurance Co. of Glens Falls, 
N. Y., has issued a little booklet entitled “Fire 
Insurance a Profession as well as a Business,” 
which constitutes volume I of the Glens Falls In- 
surance Library. It was written by Henry Willard 
Brevis, and treats of the agent; the business; 
fire; loss; insurance; indemnity; rates; the 
home office; examining the risk; paying the 
loss; social service; two agents; fire insurance 
as a profession. The booklet is both educational 
and inspirational, and will give Glens Falls 
agents a better understanding of their profes- 
sion. 


Firemans Fund Appointments 

C. C. Hannah, heretofore in charge of New 
England insurance for the North British & 
Mercantile of London, at New York, has been 
appointed assistant manager of the Eastern De- 
partment of the Firemans Fund of San Fran- 
cisco, at Boston, of which E. T. Cairns is man- 
ager. Abel M. Wood becomes second assistant 
manager of the Eastern department, 


Travelers Indemnity Promotions 
Robert J. Sullivan, secretary of the compen- 
sation and liability department of the Travelers, 
has been elected vice-president of the Travelers 
Indemnity Company of Hartford. Joseph R. 
Lacy, who has been assistant secretary of the 
accident department of the Travelers, was 
elected assistant secretary of the Travelers In- 
demnity Company. Both of the officers pro- 

moted are widely acquainted in Hartford. 


Fidelity and Casualty and Bail Bonds 

The Fidelity and Casualty Company of New 
York has ceased writing bail bonds in New 
York. 


EXTRACTS FROM STATEMENTS OF FIRE AND 
MARINE INSURANCE COMPANIES 














Name and Location Dec. Surplus to 
of Company F Assets Policy- 
holders 
Home, New York.... {1921 $75,931,552 $32,964,168 
\1920 62,015,139 18,451,744 
Liberty Fire, Louis- [1921 546,645 483,036 
ville, aaa 6 iacery el CN 547 ,427 478,003 
New Jersey Mfrs. Assn. 
WREOREOO 555 oso hanres 1921 300,000 300,000 
Osaka M. & F., Osaka, Be 
ye ere ae 521,552 521,552 
Pacific Fire, New York {1921 2,941,552 1,202,752 
\1920 2,828,305 1,118,607 
Universal, Newark.... 1921 731,118 685,256 








AHE SPECTATOR Thursday 








a — 








ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN= 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 


Single copy 15 cents 1000 copies....... $25.00 

100 copies..........$4.00 5000 copies....... 100.00 

500 copies..........15.00 10,000 copies. ......180.00 
THE SPECTATOR COMPANY 

CHICAGO OFFICE 135 WILLIAM STREET 

INSURANCE EXCHANGE NEW YORK 











THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 


Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 


as follows: 
PRICES: 
100 copies.......... $4.50 1000 copies. ......$30.00 
500 copies..........18.00 5000 copies.......120.00 
10,000 copies.... ..$225.00 























Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 


Admitted Assets Jan. 1, 1921 COMBINATION 
$2,712,200.00 NTRACTS 
“3 IN |” 
LIFE 
HEALTH 
ACCIDENT 
NE Policy 
REMIUM 
—PAYS— 


DOUBLE DEar 
BY ACCIDENT. 


Loss of Hands, Fee, 


are ae 
N° IEE. 


INSURANCECO. 
Northern Life Building 
SEATTLE, U.S.A. 














G we yes 
es C Permanent Disability 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. Benefits 


President Reliable Representatives Wanted -rersond Hag 
1} 














The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 

















~ THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’”’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander, Supreme Record Keeper, 
Port Huron, Michigan Port Huron, Michigan 








WE WANT AGENTS 

to push our five=-pointenine policies. 

Excellent Iowa territory and liberal 
e contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, lowa 














SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 
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Royal Union Mutual Life 
Insurance Company 


DES MOINES, IOWA 


36th Annual (Condensed) Statement 


SUMMARY OF YEAR’S BUSINESS—1921 


Total Insurance in Force, December 31 $65,282,454.00 
Gain in Insurance in Force, for 1921.. —1,481,172.00 
Securities on Deposit December 31, 
1921, with the State, to Protect Pol- 
nee CECE ELECT ET Te 
Gain in Deposit for 1921............. 
Total Income for 1021)............... 
Total Admitted Assets, December 31, 
[O02]: Ct eRe iret Oe cane ere ee 
Gain in Admitted Assets............. 
Total Surplus, Assigned and Unassigned 
Total Loans and Investments........ 
Average Interest and Profits Earned 
for Last Ten Years (per cent.)...... 6.09 


9,876,834.00 
788,347.00 
2,954,197.00 


10,945,271.00 
1,040,371.00 
1,285,794.00 
10,233,376.00 


INSURANCE ACCOUNT 


In Force, January 1, 1921 (37,546 Poli- 
cite), AMOUNE..... 06k cess ceews $63,801 ,282.00 
Issued and Restored in 1921 (3,560 Pol- 
a es 
Total, 41,106 Policies, Amount... 
Terminated in 1921, 3,379 Policies, 
pS Te at Tae ee oe 
Total Insurance in Force, Decem- 
Reins: Sradnca eae a 65,282,454.00 
Gain in Insurance in Force... 1,481,172.00 
*Paid-for business 


*9 027,167.00 
72,828,449.00 


7,945,995.00 


SIDNEY A. FOSTER 
Secretary 


FRANK D. JACKSON 
President 








PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1920, over  $8,742,060.93 
Insurance issued during 1920, over $31,433,676,00 
Insurance in force Dec. 31, 1920, over $91,408,227,00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of nt rt character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it — up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, La. 

















ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, 
and Industrial Policies from $12.50 to $1,000.00. 


Condition on December 31, 1920: 


OE Ss. nn naan eie idee Raat eens $24, 143,510.56 
pS REL OE eT Fe 21,803,452.41 
ee err 2,340,058 .15 
6 6:65 hho ewneebauns 207,301,719. 00 
Payments to Policyholders............... 1,983,096. 17 
Total Payments to Policyholders since 

IN <6 sh ev nkenceserevedaans $25,823,269.97 


JOHN G. WALKER, President 











Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘‘Look well then to 
the hearthstone; therein all hope for America lies.” 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 








Journal of the Institute of Actuaries 


These who are interested in The Journal of the Institute 
of Actuaries of Great Britain will be glad to learn that 
The Spectator Company is now in a position to supply 
more or less complete sets of this work. The sets which 
may be secured are as follows: 


One COMPLETE SET from Volume I to 
Volume 52, inclusive, up to date, very valuable 
because many volumes are out of print. 











Volume 23, to date, complete, unbound. 

The following odd volumes may also be secured: 7, 23, 
25, 28, 32, 33 and 34, in parts. 

The Spectator Company solicits correspondence with 
those interested in the purchase of any or all of the above 
works, and will quote prices on same upon application. 























THE SPECTATOR 

















ee) 


FIRE 

MARINE 
AUTOMOBILE 
TORNADO 
HAIL 


FARM 
PROPERTY 









GRAND RAPIDS“ MICHIGAN 


AGENT 


UNDERWRITER 


Nobody knows nor can easily determine the moral 
hazard of any risk as well as the local agent. If 
careful selection is made from this viewpoint the 
Company is very much indebted to the agent. This 
responsibility should be assumed by the agent. The 
Home Office Underwriter is very much handicapped 
on this hazard and should insist upon the local agent 
using his own judgment and if he declines to assume a 
great portion of this responsibility, then there should 
be a change in agents. 


This careful selection is no less than the difference 
between profit and loss in automobile insurance, and 
an agent who will not scrutinize this hazard carefully 
and conscientiously with every application is not 
properly representing his company. In the long run 
he works against his own interests as well as the 
company’s. Neither he nor the Company can build 
up a satisfactory and permanent business. 


Michigan’s two Peninsulars can use agents that look 
to the Company’s interests as well as their own. 


OF AMERICA 








GRAND RAPIDSS> MICHIGAN 


LIABILITY 


BONDS 


AUTOMOBILE 


HEALTH 


ACCIDENT 


COMPENSATION 


Peninsular Fire Insurance Company 


Peninsular Casualty Insurance Company 


HOME OFFICE: Grand Rapids, Michigan 
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HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483,100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
g43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 











The Farmers and Bankers 


Life Insurance Company 
Invites Inspection—Inquiry of Integrity 


It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company. 


HOME OFFICES: WICHITA, KANSAS 











WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 





(IN PRESS) 
THIRD EDITION 


TABLES OF 


COMPARATIVE BENEFITS 
OF 


VARIOUS COMPENSATION LAWS 


Compiled by 
STANLEY L. OTIS 


Director Bureau of Workmen’s Compensation, New York State Dept. 
of Labor 


The Workmen’s Compensation laws of forty-two States are 
thoroughly analyzed in this work as to their benefits under the 
following distinctive headings: Death; Permanent Total; 
Dismemberment; Permanent Partial (Other Cases than Dis- 
memberment); Temporary Total; Temporary Partial; Medical 
Aid; Waiting Period; Miscellaneous. 

This work has been revised and carefully compiled by Mr. 
Otis who has been intimately associated with the Workmen's 
Compensation movement in this country since its inception. 
His experience with liability and compensation laws is exten- 
sive. At the present time Mr. Otis has charge of the direction 
of the Administration of the Workmen’s Compensation Law 
in New York State. 


SCHEDULE OF PRICES 


Per copy..........-. $1.00 SO copies:.. 260i. $30.00 
12 copies. ......... 10.00 100 copies:.......66. 50.00 
500 copies. . . .$200.00 


Advertisement will be printed free on orders for 100 
or more copies. 
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C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 




















THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOW ARD IGLEHART, Medical Director 


JOHN C. MAGINNIS, President 
H. LEISHEAR, Jr., Sec’y & Treas. 


‘GRAND RAPIDS LABEL CO. 


| GRAND RAPIDS, 


ABE 

















MARINE INSURANCE CHART 
1921 Edition 


_ The 1921 edition of the Marine Insurance Chart has just been issued and 
displays the 1920 marine and inland transactions of the marine and fire- 
Marine insurance companies operating in the United States. In many cases 
marine and automobile insurance items are separately given. It is printed 
in the form of a folder which may be readily carried in the pocket. 


, PRICES 
Single copies.............. $ .50 Se $25.00 
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THE SECOND SUPPLEMENT TO THE HANDY GUIDE, 1921 


The second supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1921 edition, has been issued by The Spectator Com- 
pany. ‘This supplement contains new policy forms and premium rates, and 
annuity rates of prominent companies, and brings The Handy Guide fully 
up to date. 


Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s book, at 
35 cents each, while the price to non-subscribers will be 50 cents. The three 
supplements to the 1921 edition of The Handy Guide will be furnished to 
subscribers to that book for $1. The Handy Guide, with the first two sup- 
plements bound in, will be furnished for $4.70 for the plain edition, and $5.05 
for the thumb-indexed edition, sent postpaid on receipt of price. Orders 
should be addressed to 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SECURITY MUTUAL 
LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 
DAVID S. DICKENSON, President 


Offers good territory and 
a liberal contract to reliable 
men of ability. 


For particulars address— 


C. H. JACKSON, 


Superintendent of Agencies 














WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


THE LAFAYETTE LIFE INSURANCE COMPANY 


LaFayette, Indiana 
Our Copyrighted Service Pension Agency Contract Builds a Future for Agency 





Managers. 

They All Like It—That’s Why They Stick. Fine Opportunities and Territory 
Address Home Office. 

Secretary A. E. WERKHOFF, President 


W. R. SMITH, Supt. Agencies 


ALTIMORE LIFE INSURANCE COMPANY 
SALTIMORE,. MD. 


WILLIAM O. MACGILL, Prgsipgnr. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, -an address S. D. Powell, Secretary, giving references. 
Industrial and Ordinary Life Insurance policies issued upon all attractive forms 


of policies. 


W. W. LANE, 














MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
Ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 

CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 


General Offices: Chicago, U.S. A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 








Dayton Mutual Fire Insurance . 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











ALWAYS AFTER AGENTS FOR FINE FI ys 


Considerable desirable territory is open for negotiation with ma 
who would make capable and alert representatives. a 


UNION MUTUAL LIFE INSURANCE Co, 
PORTLAND, MAINE. 


Address: ALBERT E. AWDE, Supt. of Agencies, 





THE LEADING FIRE COMPANY 


INSURANCE 
COMPANY 
LIMITED 








BUSINESS INSURANCE | 


A Concise Description of the Adaptation of Life: 
Insurance to the Protection of Corporations, Business} 
Firms and Individuals. a 


By Forses LInpsAy 


This is a book designed to aid the agent in acquir- | 
ing the ability to formulate plans to meet the needs} 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- ] 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.5¢ per copy. 
THE SPECTATOR COMPANY 


CHIcAGco OFFICE 135 WILLIAM STREET 
QNBURANCE EXCHANGE NEW YORK 
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DS The book embraces 168 pages and is bound in cloth and in- 
men ff dexed: Price, $3.75 
), THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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MEDICAL EXAMINATION 
| FOR 


LIFE INSURANCE 


By DR. THOMAS D. LISTER 


This is a new English work designed to assist medical ex- 
aminers for life insurance, as well as home office officials, in the 
proper treatment of applicants for insurance. It deals with 
such subjects as: The Medical Staff of a Life Insurance Com- 
pany; The Mental Attitude of the Examiner; The Examination 
Form; Personal History; General Rules as to Family and Per- 
sonal History; The Method of Conducting the Examination; 
Occupation and Habits; The Method of Compensating for 
Extra Risk, etc. 

















The Fidelity and Casualty Company 
of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 William Street 





ANNUAL STATEMENT DECEMBER 31, 1920 










NN td iad Gated hw-wiee ae kale kee $24,4'70,003.77 
REESE ORC EEE ETT E Pee eE 19,132,734-64 
Ee ee ne ree eee 2,000,000.03 
SURPLUS OVER ALL LIABILITIES...... 3,337,269.18 
LOSSES PAID TO DECEMBER 31, I920.... '78,551,312.50 






CASUALTY INSURANCE AND SURETY BONDS 


fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
liability, and All Other Liability Lines. 
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EIGHTEENTH SUCCESSFUL YEAR 


Premium Income 1920. . . $787,895.07 
Net Assets ..... $378,177.24 
Surplus to Policyholders . $311,939.46 


Health and Accident Insurance Only 
Licensed in twenty-two States 
Write Heme Office fer general agente territory now open 
INTER-OCEAN CASUALTY COMPANY 


Cincinnati, Ohio 
W. G. Alpaugh, Secretary 


$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 100,000 Claims Paid $2,500,000.00 





J. W. Scherr, President 














Unusual Agency Opportunities at present in 
Minnesota, Indiana and lowa. 


Our Leading Salesman in 1919 made $12,000.00. 


Business Men’s Assurance Company 
W. T. GRANT. Vice=Pres. KANSAS CITY, MO. 








WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 
J. C.O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 




















Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000.00 





Re-Insurance Business Only. 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 


























THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 








Surplus to Protect PolicyeHolders + + = $282,550.00 
Deposited With Massachusetts State Treasurer, $100,000.00 
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Life Insurance Men: 
A Contract with our company will insure you 


A PROSPEROUS YEAR 


Best Commissions Best Policies Write us 


Reserve Loan Life Insurance Companyt 


Indianapolis, Indiana 
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